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HOW SPECIALTIES 
FARED IN 1917 


Company Figures as Filed With In- 
surance Departments Up to 
Wednesday This Week 





PROFITS SHOWN IN ALL LINES 
Great Series of Sprinkler Losses Came 
After First Year of the 
War 





Up to Wednesday of this week the 
following results for the specialties in 
1917 were filed at Trenton: 

Motor Vehicles 
Premiums Losses 
Received Incurred 


a Soy $531,839 $208,295 
Agricultural ........ 93,915 43,705 
American, N. J...... 562,668 177,539 
American Eagle 24.418 15,068 
ESS eae ra 49,379 22,969 
COIOGOMIAR 2a ceseses 102,921 17,200 
| are 333,926 151,941 
Camden Fire........ 39,691 5,958 
Continental ......... 332,121 161,698 
Eustern Fire ....... a» @eauns 
Fidelity-Phenix ...... 432,168 161,698 
Fire Association 12,927 582 
ne 168,895 72,406 
German Alliance..... 6,858 893 
Grain Dealers N. Mut. 13,656 2,300 
Great American...... 406,565 241,760 
DOM, cabadeisens 13,215 4,521 
Ss See neta aware 825,981 884,352 
London & Lancashire. 571,268 266,195 
Maryland Motor Car. 354,980 ° 116,465 
Millers National..... 30,076 13,214 
Milwaukee Mechanics 47,127 17,682 
SS a 546,948 276,098 
Michigan Commercial 1,014 1,753 
New Hampshire..... 8,757 1,144 
Northwestern Nat.... 4,984 300 
ee eee 410,204 159,002 
Phoenix Assurance.. 295,100 124,792 
POV, WOle. ..ccasce 370,000 174,809 
_ a i Se 872,149 425,918 
Safeguard ........0- 20,220 18,015 
Scottish U. & N..... 175,398 71,294 
Springfield F. & M... 178,070 47,075 
at. Paul F. & M..... 1,166,698 733,083 
Union Marine........ 21,576 9,269 
Sprinkler Leakage 
tries vig brattatuciesd ack 26,683 1,869 
Agricultural .......:% 2,394 246 
American, N. J...... 526 89 
‘American Eagle..... 1,189 455 
Ee SP ae 1,496 939 
Camden Fire........ 1,403 85 
MORCOTEIR 6.050600 3,962 47 
Continental ......... 22,860 7,726 
Fire Association..... 3,290 1,306 
Fidelity-Phenix ..... 14,374 10,341 


(Continued on page 15) 


























“The Largest Fire Insurance Company in America.” 


THE HOME 


INSURANCE COMPANY 


NEW YORK 









ELBRIDGE G. SNOW, President 





Sixty-four-Year 


Record for Fair 


Dealing and 


Prompt Adjustment and Payment of Losses 





FIRE AND ALLIED BRANCHES OF INSURANCE. 


Fire, Lightning, 


Automobile, Commissions, 


Explosion, 


Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Sprinkler Leakage, Tourists’ Baggage, 


Use and Occupancy, Windstorm. 


REPUTATION 


STRENGTH 


SERVICE 


























North British 


Established 1809 


and Mercantile 


Entered United States 
1866 


Insurance Co. 


Policyholders protected by the entire United States assets, 
with further guarantee in every policy, of protection 
by entire fire assets of the company which 
are many times larger. 

















“SPRINGFIELD 


Fire & Marine Insurance Co. 
Cash Capital $2,500,000. 90 


transacted business solely under its own corporate 


Ti: SPRINGFIELD for two-thirds of a century has 


name, without annexes, underwriting agencies or 


subsidiary companies. 


An agent of the SPRINGFIELD is 


not a half, a quarter or any other fraction of an agent, but 
is vested with the rights and dignity of an undivided repre- 
sentative of an undivided and independent company. The 
SPRINGFIELD stands today pre-eminent among American 


fire insurance companies. 


SPRINGFIELD MASSACHUSETTS 











$3.00 a Year; 25c. a Copy 


ROSEN IN TEARS AT 
HARTFORD BANQUET 


Ovation to Leading Agent in City 
Where He Made His First 
Start 





CONNECTICUT AGENTS’ DINNER 


Julian S. Myrick on Inheritance Tax— 
Lawrence Priddy and F. W. 
Ganse Also Speak 


By MAX I. FARBER 
(By Tel. to The Eastern Underwriter) 
Hartford, February 12.—Can a busi 
ness man be successful if he is senti 
mental? He can and the wonderful 
Harry B 
taken as an example His life story 


career of Rosen may be 


reads like a chapter from fiction 
proving again that truth is sometimes 
sivanger than fiction, yet he admits 
that he is sentimental. To use his own 
words, “I speak from the heart.’ Harry 
I. Rosen, the greatest personal pro 
ducer of individual life insurance, was 
Lioved to tears as he stood before a 
gathering in his former home town, 
Hartford, tonight, where he made his 
siart on the road to fame ana Tortune. 
Birthday gathering, 
which was held at the Hartford Club 


The Lincoln's 


under the auspices of the Connecticut 
Life Underwriters Association, com 
prised bankers, professional men, bus 
ness men and life insurance agents 


fiom many parts of the State 
Touched by Ovation 


Even the toastmaster, President C, 
EK. Stockder, was led to remark on the 
singular fact that while Mr. Rosen was 
a shining success, he was a man of 
sentimental nature He remarked too 
that this characieristic, seldom evident 
in business, had apparently aided Mr. 
Rosen greatly in his work Mr. Rosen 
was touched by the ovation when the 
large gathering rose to honor him. His 
voice failed him when he tried to speak 
and he gat down and let teare flow 
from his eyes It was like a dream to 
come back to the cene of his early 
struggles and to be feted now as a hero 
and business genius 

“I've got plenty of nerve in the life 
insurance business, but in my private 
life 1 am inclined to feel modest com; 
ing back to my former home town and 
ecing my friends,” he said “T can- 
not help but feel overwhelmed.” He 
«xplained apologetically as he wiped 
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the tears from his face and stood up 
again to continue his speech. 


Mr. Rosen’s address in part follows: 

“Life insurance is a profession with- 
out a limit. Within an hour after sign- 
ing my contract, | grasped the idea of 
vhat life insurance meant, not only in 
dollars and cents, but to the communi- 
ty. I was in the jewelry business be- 
fore, but I did not: like it. A man 
cannot make a success in any business 
he does not like. I don’t think I could 
lke any business more than this great 
life insurance in which I am engaged. 
I] have had offers to be a bank presi- 
cent or the head of other corporations, 
hut I would rather be a life insurance 
men than anything else in the world. 
Life insurance has unlimited possibil- 
ilies and should not be picked out as 
a wayside station for making a living. 
it renders service not only in dollars 
and cents but also renders service to 
the community. 

“I've known New York firms twelve 
years ago that scorned you when you 
approached their officers and told them 
that insurance could put their business 
ou a safe and sound basis. They said 
we have enough money to take care 
of ourselves. 

“You have not scratched the surface, 
insure the brains of business as you in 
sure a property against a fire. 


Always Maintained His Dignity: 


“Even when 1 tramped the streets 
to sell a man a $1,000 policy I went 
as a dignified agent. I did not plead 
with him; I made him see his duty to 
bis family and at the same time I was 
helping my own family. 


“People ask how a boy from foreign 
shores can make such a wonderful suc- 
cess. I am going to tell you a secret, 
Il am not a wonderful man. It is only 
that I am not afraid of men; I meet 
them on a basis of equality. I am sell- 
ing them something tangible, not a 
mine in Oklahoma that may turn out 
geld, or only dross, not a non-existent 
oi! mine in Arizona. 


“Tl know of tragedies that have sud 
cenly made wealthy homes poor, and 
so I know when I am selling life in- 
surance that | am rendering a service 
{o society. 1 would rather make a dol- 
lay in the life insurance business than 
make a half million in another business. 

“The dissatisfied agent cannot be suc- 
cessful. Another quality of success is 
loyalty. An agent to be successful 
must be loyal to his company, he must 
have absolute faith in his company. 
Vbe clerk behind the counter who is 
not loyal to his employer. will always 
be a clerk behind the counter. Loy- 
alty, energy, enthusiasm: if we have 
these three qualities we cannot fail. 

“The more life insurance business 
you sell the fewer orphan asylums we 
will! need, fewer poorhouses, fewer 
charitable institutions. The - Govern- 
ment is trying to install the idea of 
thrift. Life insurance men have been 
doing this for forty or sixty years, 

“We do not kave to bow our heads 


in shame and say: I’m a life insur- 
ance agent.’” 
How Rosen Sells Stamps 

Mr. Rosen made a rousing plea for 
Americanism. He said, “I do not recog- 
nize in this wonderful country anything 
but Americans. You cannot tell me I 
um not as good an American because 1 
was born in Russia. I feel I have the 
sentiment of America as much in my 
heart as any descendant of those that 
cume over on the Mayflower.” 

Mr. Rosen mentioned the fact that 
he was vice-president of the War Sav- 
ings Committee of New York. He said, 
“[T don’t feel right unless I sell ten or 
twelve membership books before I go 
to work in the morning unless I’m sick. 
Then I sell my doctor $5,000 worth for 
himself and his family. This just war 
must be won; it must be won in a busi- 
ness way; we must put our business 
aside, we must make our business sec- 
ondary. The great army of life insur- 
ance men must help Uncle Sam win 
this war.” 

Other speakers on this occasion were 
Julian S. Myrick, of New York; Frank- 
lin W. Ganse, Columbian National, 
Poston, and Lawrence Priddy, presi- 
dent of the National Association of Life 
Underwriters. 

Mr. Myrick spoke on inheritance taxes 
and how an insurance policy providing 
a special fund may preserve an estate. 
Mr. Ganse, representing the Life Insur- 
ance Committee of Federal Reserve 
District of New England, outlined plans 
for the organizing of 11,000 agents in 
New England to boom the next issue 
of Liberty bonds. 

Mr. Priddy, as president of the Na- 
tional Association of Life Underwriters, 
‘old of what was being done to keep 
“pirates” out of the insurance business. 

Inheritance Tax 

.Mr. Myrick spoke of life insurance 
in relation to inheritance taxation. 

“The tax question, especially the in- 
heritance tax, has not so much brought 


» into being a new reason for life insur 


ance as it has intensified a neglected 
one to the point of necessity,” Mr. 
Myrick said. “With the increasing 
appreciation of the value of life insur- 
ance to large estates comes a decided 
advantage to the government in that 
this kind of insurance’ guarantees 
prompt and satisfactory payment, and 
less begrudgingly made to the tax col- 
lector, without causing a serious re- 
adjustment of the  estate—readjust 
ments which often have a more un- 
favorable and_ far-reaching influence 
upon the financial fabric, especially if 
the estate is large, than is generally 
imagined. Insurance taken to cover 
depreciation by the inheritance tax is 
not an evasion or substitute for the 
tax, but a measure for facilitating the 
government in its tax problems and acts 
as a general economic equilibrium.” 


a 


HUBBELL CHANGES HIS MIND 

Henry W. Hubbell, Jr., who was to 
have been traveling secretary of the 
Nationa! Association of Life Under- 
writers, has changed his plans, and the 
position is still vacant. 
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Great Southern Life Insurance Company 


HOUSTON, TEXAS. 


For Agency Contracts address 








O. S. CARLTON 


PRESIDENT 




















73d ANNUAL REPORT 


NEW YORK LIFE 


INSURANCE COMPANY 
346 & 348 BROADWAY - - NEW YORK CITY 





Income for the year 1917: 


ee ea $100,279,122.00 
Interest and Rents.............. 39,957,422.00 
UNCP TNCOMRG 6 oe v.oiccccie oeccaces $146,118,162 


5,881,618.00 





Paid Policy-holders, 1917 


(Exclusive of Disability Benefits): 











EN og ig <n dsaonsion a $30,599,371.00 
Matured Endowments .......... 13,566,409.00 
Surrender Values ............... 18,527,170.00 
PE ear rbevsovnsetereeres 22,807,762.00 
ee ee eae 1,387,241.00 $86,887,953 
Loaned Policy-holders during 1917........... $23,722,213 
New Paid-for Insurance in 1917 (Exclusive of 
over $16,000,000 increase by Policies revived 
and increased, and Additions by Dividends)..... $315,994,500 
Paid-for Insurance in Force Dec. 31............... 2,673,3 6 
Number of Policies in Force Dec. 31.............. ~ 1301969 
Admitted Assets, Dec. 31, 1917.............. $934,929,381 
These assets are the property of over 1,000,000 people with 
their dependents (in accordance with their contractual rights). 
The Company is purely mutual; it has no capital stock. 
Legal Liabilities .............. Stbwkeand .. $760,742,335 
Reserved for dividends payable in ; 
EE Sin a's org wires elt. yenleie when ae kee $26,561,063.64 
Reserved for dividends on deferred 
dividend policies maturing  subse- 
NONE OU SR osc b arainve.se ves wadat 107,041,778.00 ” 
Reserved for Contingencies.......... 40,584,204.36 $174,187,046 
MEE pAdenedevanrietPeertens coccceces 90U4920,381 





THE ANNUAL DIVIDEND RATE OF 1917 WILL BE 
MAINTAINED IN 1918 





For the year 1917 the Company’s mortality rate 
was the lowest in its history 


Tpeaias , ; (Dec. 31, 1917, 4.59% 
Average earning power of total Ledger Assets I Dec. 31, 1916, 4.54% 
A detailed statement will be sent to any person asking for it. 


January 14, 1918 DARWIN P. KINGSLEY, President 




















THE TRAVELERS 
INSURANCE x3 INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 


WRITE THE GREATEST VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 
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Frank Wesley With 


Columbian National 


TAKES A GENERAL AGENCY 


To Handle Western Pennsylvania Ter- 
ritory—Was Formerly With 
Company 


Frank A. Wesley, vice president and 
director of agencies of the Standard 
Life Insurance Company, has resigned 
bis position with that Company to ac- 
cept the general agency of Western 
Pennsylvania for the Columbian Na- 
tional Life Insurance Company. , 

Mr. Wesley was associated with the 





FRANK A. WESLEY 


Columbian for more than eight years, 
and left them to go with the Standard 


of Pittsburgh as vice-president. While 
he was with the Company, the Stan- 


card Mutual Life Insurance Company 
was organized into a stock company, 
and each year it has shown steady and 
consistent progress. He has built up 
an agency force composed of men of 
high character and ability. 


John C. Hill to Supervise Standard 
Agency Work 

John C. Hill, President of the Stan- 
dard, who is also the founder, and who 
has been very active in the manage- 
ment of the Company since its incep- 
tion, will take over the agency work 
for the present. 

The Standard operates in Pennsyl- 
vania, and writes accident and health 
insurance in addition to life business. 
During 1917, the Company doubled its 
accident and health premium income, 
and made a gain of $1,500000 in life 
insurance in Pennsylvania. 
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additional business. 











WHAT 


YOU 
TO OFFER? 


Address giving territory open 
‘‘PRODUCER”’ 
care of THE EASTERN UNDERWRITER 


105 William Street, 


THE ADVERTISER 


AN EXPERIENCED | 
LIFE INSURANCE PRODUCER 


HE CAN PRODUCE OVER $500,000 
PERSONAL BUSINESS A YEAR 


He wants a connection with a clean, progressive 
life insurance company where he can develop an 


agency which will produce about $1,000,000 


He will FINANCE such a proposition himself. 


HAVE 


New York, N. Y. 
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HENDERSON BUYS A MILLION 


Head of Crude Rubber Concern Insured 
by E. A. Hobbs in Thirteen 
Companies 





Francis R. Henderson, principal of 
the firm of F. R. Henderson & Com- 
pany, crude rubber merchants, of 82 
Beaver Street, New York, has followed 
the lead of many sagacious business 
men in taking $1,000,000 of insurance 
or. his life for the protection of his 
firm. The insurance was placed in 
tiirteen companies by E. A. Hobbs, of 
220 Broadway who makes a specialty 
of partnership and corporation insur- 
ance. 


Sumner Whitney, who or- 
ganized the American Union Life of 
New York, died recently in New 
York. He was 61 years old. The com- 
pany re-insured years ago. 


Charles 


JOINS BLAKE & DAVIES 


J. Mortimer Darby Taken Into Phila- 
delphia General Agency of Massa- 
chusetts Mutual 


Blake & Davies, managers for the 
Mutual Life, Philadel 
phia, have admitted to partnership jn- 
terest J. Mortimer Darby, general agent 
of the Phoenix Mutual Life Insurance 
Company, who resigns to become iden- 


Massachusetts 


tified with the Massachusetts Mutual 
Life under the name of Blake, Davies 
& Darby. 

Messrs. Blake and Davies, who are 


both large personal writers, will here- 
afier devote a greater part of their time 
to individual production, while Mr. Dar- 
hy will develop the general agency busi- 
ness in Philadelphia and adjoining 
counties. 


P. H. Gordon Dies ; 
Struck by Ice 


WITH TRAVELERS IN MILWAUKEE 
Manager Was a Brilliant Life Insur- 
ance Man—Just Returned From 
Visit to Son 
Percy H. Gordon, manager of the 
Milwaukee branch of the Travelers In- 
surance Company, in the life and acci- 
dent depart 
ments, died on 
Monday, Feb- 
ruary 11, hav- 
ing been struck 
on the head 
with a piece of 
falling ice as 
he was entering 
the Pabst Build- 
ing. When word 
of this accident 
was telegraph- 
ed to Hartford, 
Mr. Gordon's 
friends were in- 
expressibly 
shocked, as he 
was a man whom all remembered and 
ked, in addition to being a brilliant 

business-getter, 





He was about fifty years old. His 
connection with the Travelers began in 
April, 1908, when he was appointed su- 
pervising special agent in charge of 
the Milwaukee branch. In February, 
1909 he was made acting manager and 
ou March 1, 1910, he was given the full 
title. That he made wonderfully good 
in the business will be apparent to any 
insurance man when it is known that 
his average increase in premium in- 
come per year for the last nine years 
has been $45,000. 

He will long be remembered for the 
speech which he made at the Golden 
Anniversary Convention of the Trav- 
elers in April, 1914, in Hartford, re- 
sponding to the toast “The West.” 

The owners of the Pabst Building 
were taking advantage of the Monday 
holiday to remove the ice and snow 
from the roof. A piece of ice weighing 
about twenty-five pounds struck him, 
and he died shortly afterwards at the 
Kmergency Hospital A _ pathetic fea- 
ture of the case is that Mr. Gordon had 
just received word from his son, Lieut. 
Sidney Gordon, at Camp Custer, Mich., 
telling of his promotion to a first lieu- 
tenancy and had proudly told friends 
end newspaper men. Mrs. Gordon and 
a daughter, Dorothy, also survive him. 


ELECT HORD PRESIDENT 
General agents of the ome Life, of 
New York, meeting here this week, 
elected Lorin Hord, of Minneapolis, 
president; J. R. Robbins, of New York, 
vice-president, and Charles Spaeth, 
Syracuse, secretary. 
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Prudential Group Policies Sell 


Because of absolute protection, low premiums, annual dividends, grace 
termination refunds, incontestability 
clause, special certificates for employees, privilege of naming bene- 
ficiary, good commissions, and the Company’s great experience in deal- 


period, 


disability provisions, 


ing with millions of workers in forty years. 


FORREST F. DRYDEN, President 





Send for Particulars of Policy 
THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Incorporated Under the Laws of the State of New Jersey 
Home Office: 


NEWARK, N. J. 
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Retirement of 


Equitable’s Capital | ADDITIONAL 1917 FIGURES 


COMMENTS OF PRESIDENT DAY 


No Change in Rates of Contracts Out- 
standing or Those Newly 
Issued 


The mutualization of the Equitable 
is the subject of a letter sent to the 
agency force of the Society by Presi- 
dent Day, who says: 

There has recently been consummated what 
I regard as the. most important event in the 
history of the Equitable since my election as 
president—perhaps the most important in the 
Society's long and eventful existence. 

I refer to the acquisition and ultimate re- 
tirement of the majority stock of the Society 
for the benefit of the policyholders. 

This should afford the directors, 
agents and policyholders great satisfaction. 
And it is fitting at this time that I should 
congratulate you on your co-operation § in 
bringing that about; and I thank you most 
sincerely for it. 

Nothing has been nearer to my heart since 
the chief responsibility for the administra 
tion of the Society’s aftairs devolved upon me, 
and nothing in which we have succeeded has 
given me more pleasure. 

While you are undoubtedly aware of the 
exact nature of the change, you are likely to 
meet people, including policyholders, who do 
not correctly understand it. It may be well 
therefore to keep this brief official explana- 
tion at hand to exhibit on such occasions. 

The Equitable has not changed to the mutual 
plan of insurance or to any other plan of 
insurance, 

This Society has always been operated on 
the mutual, or participating, plan, and it will 
continue to be operated on that plan. Its 
assets, including the surplus, have always been 
held by the Society for the benefit of the 


officers, 


policyholders alone, and will continue to be 
so held. 

The change in the Equitable’s status is from 
the control of the corporation by stockholders 


to control by the policyholders—nothing more. 

When the Society was organized to issue 
mutual insurance in 1859 the law required a 
capital stock. The owners of this capital stock 
had, of course, the legal right and respon 
sibility of electing the Board of Directors by 
whom the officers of the corporation were 
selected. 

The law now permits the Society to purchase 
its own stock for the purpose of securing con- 
trol of the corporation for the policyholders. 

That is what has happened. 

The majority stock, that is the “control,” 
has been purchased by the Society, and it is 
hoped that the balance of the stock may soon 
all be secured, when all of the shares will 
be cancelled. But it is only necessary to se 
cure a majority of the stock for the policy 
holders to assume control. This has been 


The plan to purchase the majority and the 
minority shares has been approved by the 
vote of the directors, the stockholders, and 
the policyholders of the Society. It has been 
approved by the Superintendent of Insurance 
of the State of New York as required by law, 
and it has also had the judicial sanction of 
the United States Circuit Court of Appeals. 

Over 96 per cent. of the vote cast by pol 
icyholders favored the plan. 

The tried, efficient and successful business 
methods and policies of the Society and the 
progressive spirit of its management will be 
continued, and improved if possible. No 
change whatever will occur in the rates of con- 
tracts outstanding, or of those newly issued, 
as a result of the purchase of this stock, or 
the “statutory mutualization” which will 
follow. 

Thus far the Society has prospered greatly, 
and has steadily increased in strength and 
efficiency. Those who have selected the mem- 
bers of its board of directors have been pub- 
lic-spirited men who have sought in every ap- 
propriate way to further the interests of our 
policyholders. But all men are mortal, and 
those who die cannot control those who suc- 
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The paid for business of the Capitol 
Life of Denver in 1917 was $8,256,000. 
Insurance in force is $25,391,352; net 
assets are $2,486,865. 

The Southwestern Life’s 1917 new 
paid-for; $10,745,546; gain, $1,830,806. 
Insurance in force $442,713,070; gain, 
$6,961,485. Total admitted assets, $5,- 
224,644. 

Grange Life, of Lansing, paid-for, 1917, 
$2,719,738; admitted assets, $463,453. 


Life Insurance Company of Virginia 


The figures of the Life Insurance 
Company of Virginia follow: 


Ordinary. Industrial. 
Paid-for ..... $ 7,681,799 $22,197,640 
Revivals ..... 214,925 1,538,563 
Bet POPCO .s06 32,171,064 99,619,498 


Total in force, $131,790,562. 

Admitted Assets Dec. 31, 1917, $16,560,- 
439.04. 

The eight annual statement of the 
Amicable Life shows admitted amounts 
of $2,961,940, new business of $2,888,500; 
total income of $749,738; insurance in 
force of $16,546,334, mortality, 39.8 per 
cent. of the expected. 


Western States Life 


The new paid-for business of the 
Western States Life was $7,735,394, ad- 
mitted assets, approximately $3,000,000. 

The year 1917 proved to be the most 
prosperous year in the history of the 
Farmers National Life. The statement 
will show over $6,000,000 of life insur- 
ance in force. A continuance of the 
steady, healthy growth of the past will 
assure an increase Of business in force 
of $2,250,000 for 1918. 

The United States Life paid for $2,- 
760,000 in 1917; and its assets are $7,- 


325,000. 

The Rockford Life paid for $4,195,- 
272; its assets in round numbers are 
$400,000. 


The Wisconsin Life of Madison paid 
for $1,017,000. 

The Northwestern Life of Aberdeen, 
S. D., paid for $848,000, assets in round 
numbers are $240,000; total business 
in force, $2,000,000. Superintendent of 
agencies, E. E. Kneedy said, “We are 
planning to make 1918 the biggest year 
in, the history of the Company. 

The American Mutual Life of Lake 
Charles, La., paid for $885,000; its as- 
sets on December 31, 1917 were $125,- 
000; insurance in force, $2,150,000. 


ceed them. The Equitable, on the other hand, 
is organized to continue in perpetuity—to last 
“not for a day but for all time.” And it is 
fitting that the protection which policyholders 
have enjoyed thus far, should be lasting— 
should be guaranteed to them for all time to 
come—that their interests shall be safeguarded 
in the future as completely as they have been 
in the past. 

In a long statement Superintendent 
Phillips has approved of all details of 
the mutualization. 





A Live Wire Wanted 


By a Life Insurance General Agent 
to do both inside and outside execu- 
tive work in New York City. State 
qualifications and salary desired. 
Information held 


Address, Box G R 


c/o The Eastern Underwriter 
105 William Street, New York, N. Y. 


in confidence. 





LIFE INSURANCE LAWS 





Association of Life Insurance Presi- 
dents Issues Largest Book in 
Its History 





The 1917 volume of “Life Insurance 
Lews” just issued by the Association 


of Life Insurance Presidents to its 
members is the largest book of this 
series in the history of the Association. 
't contains 732 pages of new laws af- 
fecting life insurance companies, 24 
pages more than any of the previous 
volumes, notwithstanding the number 
of new laws is five less than the pre- 
vious high record. 








WHAT’S THIS? 

The State’s Insurance Investment Cor- 
poration, of Wilmington, Del., has been 
incorporated with $1,000,000 capital. In- 
ccrporators are C. L. Remlinger, F. A. 
Armstrong and M. M. Clancy. 

















State Mutual Life 


Assurance Company 
of WORCESTER, MASS. 


Incorporated 1844 


SEVENTY-FOUR YEARS of 
sterling merit has made stead- 
fast friends of policyholders 
and agents. 


Our motto is SERVICE to 
policyholders, beneficiaries and 
agents. 


Additions are made to our 
agency force when the right 
men are found. 


B. H. WRIGHT, President 
D. W. CARTER, Secretary 


STEPHEN IRELAND, 
Superintendent of Agencies 





























HOME LIFE 


INSURANCE CO. 


(Purely Mutual) 


256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-eighth annual re- 
port shows insurance in 
force of $146,050,144, an in- 
crease during the year of 
$12,556,816. The Company 
paid the policyholders in 
1917 $3,467,823, of which 
$731,696 was in dividends 
or premium refund. Its 
insurance reserve fund was 
increased by $1,688,199 and 
the Assets are now $34,- 
542,304.08. 


For Agency apply to 


GEORGE W.. MURRAY, 


Supt. of Agents. 


256 Broadway, New York, N. Y. 




















Build Your Own Business 
under our direct general agency contract 
Our Policies provide for: 

Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 
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Liabilities, $5,602,162.72. 


$16,966,562.65. 


Excerpts from the Financial Statement of December 31, 1917, 


Northwestern National Life Insurance Company 


MINNEAPOLIS, MINNESOTA 


Assets, $6,186,694.37, increase 17% over 1916. 
Surplus and contingent fund, $548,531.65. 
Apportioned for dividends, $263,206.57, increase 23% over 1917. 
Insurance in force, $54,193,728.00, increase 28% over 1916. 

Paid to beneficiaries and policyholders to December 31, 19 


A western, mutual, annual dividend, old line company 








THE COMPANY for policyholders and agents 
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Here are Drafts From Which 


There are no Exemptions 


By George M. Crogan, Mutual Benefit 





The war registration disclosed that 
there are approximately ten million 
men between the ages of 21 and 31 in 
tke United States. The normal death 
rate among these is six per thousand. 
Accordingly, of America’s’ choicest 
ycung manhood, 60,000 will die every 
year from normal causes—at the rate 
oi 5,000 per month, or over 167 a day. 

According to the United States Life 
Tables, prepared by the census bureau 
from the actual experience among un- 
selected lives, i. e., lives not having 
ccme under medical selection, in other 
words from the general population of 
our country, out of ten million lives 
at ages 21 to 31, 5,000 are called month- 
ly by death, or at the rate of 167 per 
day. On the same basis from men 
“in their prime”’—ages 32 to 42 inclu- 
sive, 93,800 will die yearly at the rate 
of 7,816 monthly, or 216 daily. 

Among those of middle life, that is, 
between the ages of 43 and 55, 155,800 
will die yearly at the rate of 12,983 
monthly, or 432 daily. From those 
late in life—ages 56 to 70 inclusive— 
581,200 will be called yearly, at the 
rate of 31,766 monthly, or 1,058 daily. 

All of these numbers are based on 
ten million only, and show a total 
draft yearly by death of six hundred 
and ninety-one thousand, while the ac- 
tual deaths in 1915 amounted to 909,- 


155 (at the rate of 13.5 per 1,000), 
avd in 1916, 1,001,921. 
No Exemption from this Draft 

Here is a draft from which there is 
no exemption; physical disability, in- 
dustrial reasons or the fact that one 
has dependents will have no weight or 
influence with this grim monster— 
death. Indeed, these reasons that are 
of such necessity before receiving ex- 
emption from the military draft boards 
offer an excuse for an early call ty 
the grim reaper. For example, if a 
man is in poor health the military au- 
thorities do not want him, because of 
hig physical condition, which usually 
indicates a short life and if his occu- 
pation is a hazardous one, such as the 
Waking of certain kinds of munitions, 
the Government needs him for his 
labor, while the very nature of such 
labor may mean death by accident at 
any time. 


No Escape from These Figures 
It also seems to be the case that 
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men with large families, who are most 
needed are called to untimely death 
Vhile those with no dependents are 
not drafted until later. 

The certainty of death and the un- 
certainty as to when it will occur are 
the two real reasons for the existence 
cf the Mutual Benefit. They are the 
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gieat and only explanation of the bene- 
ficient institution called life insurance. 
It is, therefore, wise and it becomes 
ahsolutely necessary for you to put 
your house in order and then await 
the result of the draft. 

If your number is in the first bowl, 
which contains the numbers of those 
between ages 21 and 31, you may not 
he called and your number slides in- 
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to the bowl of “men in their prime”; 
those between the ages of 32 and 42 
inclusive, but you may escape a draw- 
ing from this bowl, however, and the 
capsule slides into the “middle life” 
bowl. From this bowl even you may 
be fortunate enough to escape the 
crawing of your number and the cap- 
sule slides into the last or “late in 
life” bowl, from which there is no 
escape. It it then only a question of 
a short time, for from this bowl there 
is absolutely no extension of time. 
Death has your number. The question 
is from which bow] will it be drawn? 


Let us consider for a moment the 
seasons that are responsible for this 
ccath rate from year to year. The 
yearly draft by disease, according to 
the U. S. Census Bureau’s latest re- 
port indicate that in the year 1915 
there were over 909,155 deaths, or 13.5 
per 1,000 in the registration area, which 
includes over 67,000,000 of our people, 


(Continued on page 9) 


THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 
OF PITTSBURGH .. .. 
are higher this year than ever before. Our 


attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 
FRANK A. WESLEY 


Vice-President and Director of Agencies 























WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insur- 
ance Company of New Hampshire for $5,000 under the Company's Triple 
Indemnity Plan, what does your Policy guarantee to do? 


ANSWER: 

FIRST, it guarantees that in case of death from any cause, $5,000, the face of 
the Policy, will be paid. 

SECOND, that in case of death from any AOCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be pajd. 

THIRD, that in case of death from certain SPECIFIED accident, $15,000 
or THREE TIMES the face of the Policy, will be paid. 

BUT THIS IS NOT ALL. The Accident Disabiljty Endorsement PURTHER 
guarantees that in case of total disability as a result of accidental injury, the Com- 
pany will pay direct to YOU at the rate of $50 PER WEEK during such disability, 
but not to exceed 52 weeks, after which the weekly indemnity wjll be at the rate 
of $25 PER WEEK throughout the period of disability. Can insurance do MORE? And 
why should any man be satisfied with a policy that would do less? The cost is low. 

gents wanted in Maine, New Hampshire, Vermont, Connecticut, Pennsylvania, 
North Carolina, South Carolina, Tennessee, Georgja, Delaware, Maryland, Mississippi, 
Kansas, Missouri. An opportunity for Life Insurance Salesmen of ability. Address: 


United Life and Accident Insurance Co. 
Home Office, United Life Building Concord, New Hampshire 














In addition to the ordinary forms of life insurance 


THE EQUITABLE 


makes a specialty of the following: 


Insurance to protect business firms and corporations, under a corporate 
form of policy. 





Group Insurance, by which employers protect families of employes. 





A flexible contract, known as the Convertible Policy, which can be 
converted by the Insured into an Ordinary Life, Limited Payment Life, 
or Endowment Policy. 





A Bond issued without medical examination giving the investor an income 
" for his declining years. 

A new policy is offered under which the insurance 
is DOUBLED if death results from ACCIDENT. 
This policy also embodies the following advantages if 
the person whose life is insured becomes totally 


and permanently disabled: 

1. Thereafter the Equitable will carry the insurance 
—The Insured will have nothing further to pay. 

2. The Equitable will pay the Insured an annual income 
for life equal to one-tenth of the face of the policy. 

3. Upon the death of the Insured the full amount of the 
insurance will be paid to the Beneficiary (or double the 
amount if death is due to accident) without deduction on 
account of the income paid to the Insured while living. 

(See the policy for conditions and details.) 


For Agency Openings Address 


WILLIAM E. TAYLOR, 


Superintendent of Agencies 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE U. &. 
120 BROADWAY, NEW YORK 
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PITTSBURGH APPOINTMENT 


George &. Ott Appointed Inspector of 
Agencies of Equitable Life 
Assurance Society 





George E. Ott, agency manager of 
the Equitable Life Assurance Society 
at Deg Moines, Ia., has been appointed 
inspector of agencies for Eastern Penn- 
6ylvania and Delaware at Philadelphia. 
In commenting upon the appointment 
the Equitable “Agency Items” says: 

“The ‘Society has pleasure in an- 
nouncing the promotion of George E. 
Ott from his position as agency man- 
ager at Des Moines, Iowa, to inspector 
ef agencies for Eastern Pennsylvania 
and Delaware with headquarters at 
Philadelphia. 

“Mr. Ott is one of the newer mem- 
bers of the Society’s agency staff, and 
yet in the few years that he has been 
with us he established a most enviable 
record for himself. The district in 
Iowa that has been under his jurisdic- 
tion has shown a splendid increase, 
end it has been all the result of in- 
telligent development. 

“Mr. Ott carries the best wishes of 
the entire staff for success in his new 
field. He will, of course, be fortunate 
in having associated with him Mr. 
Langley as supervisor in the Philadel- 
phia Metropolitan District, and we will 
look for an expansion of our business 
in the field as a result of the new 
arrangement that will be commensurate 
Wiia the importance and the wealth of 
the’ section of the country, and the 
agencies located there. Mr. Ott is a 


1élatively young man, in the prime of 
life, with an unusual knowledge of the 


MR. RYAN’S RECORD 
tiis Minimum Amount of Applications 
for Four Years Is One 
a Week 

The phenomenal record of George 
W. Ryan, of the Provident Life & 
Trust in Pittsburgh, was recently the 
subject of a column article in the East- 
ern Underwriter. The caption on the 
siory read “Averages One Application 
a Week for Four Years.” 

As a matter of fact his average was 
nearly three applications for each 
week for four years. In the article 
he explained that consecutive produc- 
tion consisted of getting the first case 
for the week across as soon in the 
week as possible, letting others follow. 
Writing The Eastern Underwriter Mr. 
Ryan said: 

“Your heading, or caption, would in- 
dicate that only one a week was se- 
cured, which ig not correct, as I be- 
lieve most anybody could average one 
a week and besides this is not an av- 
erage. If your article had read ‘Pro- 
duces at Least One Application a Week 
for Four Years’ it would be correct.” 


SCRANTON LIFE RESULTS 

In its annual report the Scranton Life 
shows assets of $2,776,201; reserve, 
$2,249,809; special deposit for endow- 
ment bond policies, $21,950; death 
claims in process of payment, $16,500; 
reserve for taxes falling due in 1917, 
$9,000; premiums paid in advance and 
other liabilities, $23,646; capital stock, 
$540,000; profits assigned to policyhold- 
ers, $54,995; profits undivided, $60,299. 
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PURELY MUTUAL CHARTERED 1857 


THE 
Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
GEO. C. MARKHAM, President 


Insurance in Force, $1,505,464,984 


SATISFIED POLICYHOLDERS each year apply for over 35% of the 
new insurance issued. 


POLICIES MOST FLEXIBLE AND EASY TO SELL 


Complete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules 


Investigate Write GEO. E. COPELAND, 
before selecting your Supt. of Agencies, 
Company Milwaukee, Wis. 























American Central Life 


Insurance Company 


INDIANAPOLIS, INDIANA 


Established 1899 


All agency contracts direct with the company 


Address: 








| HERBERT M. WOOLLEN, President 


insurance business in all its phases.” 
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JANUARY 1, 1918 
Sixty-Eighth Annual Statement 


LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 


NATIONAL 


ASSETS 





(Paid for Basis) Liabilities (Paid for Basis) 

U. S. State and Municipal Bonds, at Market Value Dec. 31, 1917.......... $22,567,598.48 RGN SINE io ssc discs ccdas vinnpuaindsvevaundacdiaisndeuvnudscocidvnesesce $51,307 ,019.50 
(Par Value Dec. 31, 1917, $23,198,492.48) EN MINE 5S 5 cnsadadclede bamadeuiburecd cdgueakis eoie edd Gat weeeddcatncs 6,198,239.50 
es rn asso. 6s padeutenatneet ep eeee hal keke ceNAaanensoasnanbeneapens 31,966,646.98 Pe PINION 6 voncenednsiea Wid wi sevein.cabasw wes ciwhidccanidoee dsc eidisetewniece. 122,675.93 
Policy Loans and Premium Notes.........ccccsssrccvsccccccecessvccesevvesecoes 10,561,548.37 Reserves on Supplementary Contracts..........0seseccecccecccccccecceececcccucs 398,668.00 
Real Hatate, Book Value.......cscecsccsscvcevccssvecccswcccccsvcctevesecccseccs ' 248,000.00 USO Y CMe OUNEE MON MERINE 675 0.0;x.0:0.5:0.056-0.85409 600s ach newe Sane boveedéwideseeadann 208,777.84 
Cash in Banks and Office.........scssessccserseresscrerseccsneesccsessecessseeens 732,425.60 PONE AAMMEMOE 55 set cases s5 cuteness iascbuew iss bebenensssdehuiesiedeniededsaceas 105,179.74 
SE SE NE UE CON BORN, co cncicccenssseiboccnesediedrnresvssasesoucessn 1,604,317.70 Tee DORM G Fi TOD oii oo oe ccna sindnvocs boven vdvabsvbbanioaveeréccandeseeccs 217,621.75 
NE OE, SNOUT  UMRNIMND, vnc dciccevecccesbev60ssseredienedseevedvoceses 912,159.46 Divhdeniis Tew and Wield oeviicsccrcscsccasevseccacsecccusvesccdsoceredesesces 72,408.91 
BN SE GO Rca cd pncxsccpaceayresesasensenes BP iy oer Oe CO Oe ee ere 2,540.66 INNIS AO sisi sired on Didasadadscdanvetnotinaietsdedsivaseeédeie cule 1,716,774.57 
RON AEM BAVA sie sinnes su dp nual vécasmader Wwe loreavensdivdeudssaweides oabeSats 4,475,761.57 

NE EDN A566 4 ba acaslddn Neat pavenabatghivsdinksciwaddakPoakbencdeenemsmeckt 3,772,109.94 

EE sA-qan Siete yee Aaa Hae Sr eye re Ree a $68,595,237.25 WE fe eter tune Rr Solana seniotnetinnsaunde laced $68,595,237.25 
In 1917 the Company surpassed all prior records in volume of premiums received, pliance with the Vermont statute and also the most exacting test of solvency, not 


finding it necessary or deeming it advisable to adopt the amortized or the averaged 
valuations allowed by insurance departments, either of which valuations would have 
largely increased the asset and surplus items. 


in volume of insurance paid for, in the increase in insurance in force, in the amount 


ot dividends paid, and in the amount of dividends set aside for payment in 1918. 


Notwithstanding the adverse conditions created by the war, the Company continued 

: The National Life is a purely mutual company, now entering upon its sixty-ninth 
year. All its property belongs to the insured. There is no stock and the Company 
issues only participating policies. The National has paid policyholders since organiza- 
tion $91,397,393.07, which, with assets to their credit, exceeds the premiums received 
from them by $11,241,865.04, 


its normal growth along sound lines during 1917. The policy of limiting the Company’s 
investments to municipal bonds and first mortgage loans, all within the United States, 
has been amply justified by the year’s experience. The unexampled shrinkage in all 
values has not in the least affected the integrity of the Company’s securities or dis 
turbed the regular payment of interest and principal on the Company’s holdings. 






A detailed report of transactions and investments, now in press, will be mailed 
upon request. 


PROGRESS IN THE LAST TWENTY-FIVE YEARS 


The Company in its statement adheres to market values as being in strict com 








JAN. 1 INCOME ASSETS SURPLUS INSURANCE IN FORCE JAN. 1 
1893 $ 2,497,780 $ 8,762,955 $1,002,074 $ 58,678,353 ; 1893 
$11,552,876 $68,595,237 $3,772,110 $223,593,866 1918 
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article. 


received the Calef Cup for 
Life Underwriters.—Editor, The 








By George W. Jchnston, Johnston & Collins, New York 


Recently a million dollar case was swung on the arguments contained in this 
Mr. Johnston wrote the article some years ago when it i i 
from the Mutual Life of New York as the best essay on the stated subject. It has been 
printed in many languages and many countries, but is as timely now as when written. 
The Eastern Underwriter republishes it in response to a demand for a condensed 
presentation of the basic arguments for life insurance. The author has three times 
; essays from the 
U nderwriter \ 
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The argument for life insurance rests 
upon two axioms: One, the axiom that 
dangers should be anticipated and so 
either prevented or neutralized; the 
other, the axiom that life and fortune 
are uncertain. The conclusion is as 
ivrefutable as either premise. Concede 
that the evil which threatens is vast; 
concede that a successful remedy or 
palliative exists, and a plain obligation 
appears. To a people it becomes the 
essential element of a sound political 
economy. To an individual it is a dic- 
tate of the highest ethics. 

A Law of Precautions 

The law of civilization is a law of 
precautions. Quarantines prevent epi- 
demics; ambassadors avert wars; fire 
insurance replaces loss from conflagra- 
tion. Now, of all material dangers the 
worst is death. While other calamities 
are contingent, death alone is certain, 
universal. Not only must it come, but 
is the more dreadful because the time 
ol its coming igs unknown and incalcul- 
able. Whatever, then, tends to modify 
its sure results is of supreme impor- 
tance to the world, When a man dies, 
a useful machine is broken; a certain 
amount of wealth-producing power is 
destroyed; a momentum of years is 
wasted. Some person or family or 
ecmmunity is deprived of the quota of 
brain or muscles he formerly contri- 
buted. How may the damage be re 
puired? How may the potential energy 
be saved? Until the device of life in- 
surance no reparation was possible; 
the loss was absolute. But death’s 
power has now been enfeebled. The 
men’s value as an income-earner is at 
once replaced. Ag medicine prolongs 
life, so insurance prolongs life’s useful- 
ness; and the world, viewed in its 
economic aspect, is as deeply indebted 
to the one as to the other. 

There is another evil, akin to death 
and its rival, full to the brim of bitter- 
ness; an old age either indigent or de- 
pendent. It is a living death, helpless 
and hopeless. The protection of life 
insurance has been extended till it 
shields from this danger also, and an 
income is assured, so that the fruits of 
labor in youth may continue without 
interruption by infirmity or loss of 
capital. 

The Wisest Precaution 

Beyond question, then, life insurance 
is a wise precaution, wiser and more 
needful than others in proportion to 
the evils it averts. Nor is it a theory 


only. Its statistics, long and carefully 
collected, establish the law of aver- 
ages conclusively. In dignity and 


mathematical exactness it ranks as a 
science. It, therefore, merits not mere- 
ly, grateful consideration for its benefi- 
cence, but entire confidence. 


It is a success? The system is steadi- 
ly spreading and each year shows that 
in every enlightened country, no mat- 
ter what the political changes or the 
fluctuations of business, whether stocks 
rise or fall, whether crops are good or 
Lad, policyholders keep multiplying, re- 
ceipts and welcome disbursements keep 
marvelously swelling. The best men of 
ail trades and professions are its in- 


corsers. It seems to have no enemies 
except a few whom some prejudice 
biinds. Its advocates are the countless 


widows whom it has saved from desti- 
tution, the orphans whom it has edu- 
cated and supported, the aged to whom 
it doubly repays the savings of early 
manhood. There is no other financial 
institution who so satisfies the heart, 
the conscience, and the judgment. We 
will go further in claim of its proper 
position. It stands in history and must 
be recognized as a constituent factor 
in the profound economic revolution 
which marks this century. The world 
is more self-sacrificing now than it 
used to be, love is more endowed with 
foresight, the philosophy is gaining, 
which teaches denial now for the sake 
of the future. Who that reflects will 
deny the influence of life insurance 
ideas in making these things so? 

Life Insurance an Imperative Necessity 

The logic is irresistible. Life insur- 
ance is something more than a privi- 
lege. It is an imperative necessity. It 
is a social, domestic and personal duty. 
Upon whom incumbent? Clearly upon 
every man or woman whose life has, 
or is liable to have, a money value to 
any one else. To these add all who, 
if they outlive their productiveness, 
are liable to have an income insuffi- 
c:ent for their support. Hence the ap- 
plication of the rule is as broad as is 
the mutability of human affairs. 

The exceptions are rare. Among 
them would at first seem to be the 
wealthy, but fortune jis a fickle as fate, 
and every provision should be made 
against loss or diminution. Moreover, 
the rich man who personally manages 
his estate has, in relation to it, a large 
and distinct value which he ought to 
perpetuate. The only persons truly 
exempt from obligation to insure are 
‘the drones, who contribute nothing and 
whom, therefore, the social machinery 
would never miss. Our argument is not 
with them It does appear to the 
father who is the bread-winner, and to 
the mother whose economy and home 
management are as valuable to him as 
his labor is to her; to the merchant 
whose death would injure his partner; 
to the borrower who needs time to dis- 
cbarge his debits; to the young man 
or young woman who makes money 
now and would look forward to a day 





The LIFE INSURANCE SALESMAN 
Bears an UNUSUAL RESPONSIBILITY 


The SERVICE he sells often continues for many years 
Provident service sells so readily today, because of 
the value and satisfaction Provident policy holders 
have derived from the service of Provident Agents. 


Write for information 


The Provident Life and Trust Company 


OF PHILADELPHIA 


Founded 1865 











NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


A MUTUAL COMPANY 


WHICH FOR 


SIXTY-EIGHT YEARS 


HAS PROTECTED THE 


HOME AND FAMILY 





Edward D. Field, Superintendent of Agencies 








of rest, to whoever feels any pecuniary 
responsibility either towards others or 
towards himself. 
A Duty Urgent, Inexorable, 
Appeal 

The law of cuty is inexorable and 
without appeal. It bars as trivial the 
plea of inconvenience. Applied to any 
individual, the question is not should 
he insure; but, rather, is there any 
good reason why he should not insure? 
How comes he to be free from the ob- 
ligation? Is he so lucky as to be en- 
tirely beyond the reach.of harm? If 
not quite immortal, has he a definite 
lease wpon life, or has fortune signed 
a bond with him? Not otherwise may 
he refuse. In his profoundest heart he 
knows he ought to insure, and that 
now. A duty delayed is a duty shirked. 
Let a man convinced of responsibility 
secure an adequate protection at any 
sacrifice and at once. 


Without 


ITALIAN S. & S. INSURANCE 


Each Soldier Covered Up to 1,000 Lire 
—Cashes in if He Survives 
War 
Writing to a Hartford paper from 
France, L. K. Porritt makes this com- 

ment on Government insurance: 

“We have an insurance system for 
our men as generous and as fair as 
any government ever offered its sol- 
diers, but so far as I know, this sys- 
tem only benefits men killed or wound- 


ed in action. The Italian system is 
different. Each soldier is given a gratu- 
lious insurance up to 1,000 lire—a very 
small amount in comparison to that of 
our army. He can make. it out to his 
‘amily or dependents, and if he is killed 
in action it will be paid over to whom 
it is consigned. But if he survives the 
war unwounded—or otherwise—three 
months after demobilization and up to 
thirty years after it was issued, he can 
cush it for himself. The idea is to pro- 
vide him with a little capital to resume 
civilian life after the war. The money 
is provided by taxing those who are 
remaining home, making money out of 
the war.” 
EN-ROUTE TO EUROPE 

Major Howard A. Giddings, superin- 
tendent of agents of the Travelers of 
Hartford, and a member of the Con- 
necticut State Council of Defense, is 
en-route to Europe as a member of the 
Federal Reserve Bank Liberty Loan 
Mission. He is one of twelve men who 
have gone abroad for a tour of study 
and observation in connection with the 
next Liberty Loan. 


BRITISH MERGERS 

The Clergy Mutual Assurance S0o- 
ciety and the London Life Association, 
Ltd., both of London, are arranging to 
merge. The Clergy Mutual has a pre- 
mium income of £300,000; London Life 
has a premium income of about 
£450,000. 














representatives and of the public. 
right spirit, policies which 
reputation ensure success for the Field. 


A Year of Splendid Achievement | 


It is not difficult to see why the MASSACHUSETTS MUTUAL in 1917 wrote a 
larger amount of paid-for business than in any other year in its history. 
years of Service efficiently and promptly rendered have won’ the confidence of its 
Co-operation with a Home Office that has the 
are not excelled, 


Occasionally we have a General Agency opening 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 


Sixty-six 


and a company with a sterling 








54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 











The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 
Boston, Mass. 
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LIVE HINTS FOR BUSINESS GETTERS — 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 



































Talking to the Young Men's 


; 13,855 Business Club of Newark, 
Failures Peter P. Wahlstad, asso- 
in 1917 c.ate editor of the Alex- 


ander Hamilton Institute, 
compared the failures of the last three 
years, these being the figures: 1917, 
13,855 failures with $182,441,871 liabil- 
fities; 1916, 16,993 failures with $196,- 
212,000 liabilities; 1915, 22,000 failures 
with $302,000,000 liabilities. He added 
that eighty per cent. of these failures 
were traceable to causes which are 
preventable. 


Characterizing credit as a _ factor 
which enables a retailer to sell his 
‘goods at a profit before the date of 
payment of his bills, Mr. Wahlstad 
said that every merchant has a certain 
amount of credit, but the concerning 
question was to determine the amount. 
This has been ascertained through in- 
firmation from the credit seeker, which 
course he deemed inaccurate and un- 
scientific. Another way is to take the 
testimony of others, which he did not 
consider reliable, as a concern may be 
insolvent and yet have a good rating. 

The surest method, he declared, is to 
determine what the merchant is doing 
at present; to learn the quantity of 
goods he is buying; to know whether 
cr not he is overloading his shelves 
and store rooms; to ascertain the regu- 
larity of his payments and to find out 
if he hag any new sources of supply. 
He said that as only about one per 
cent. of all business transactions are 
illegitimate, it was reasonable that the 
merchants should co-operate in the in- 
terchange of this necessary informa- 
tion. 

* - + 


An agent. recently 
When 20-Year showed his power to 
Dividend think in the following 
Fell Due manner: A twenty- 
year dividend fell due 
on a whole life policy, issued at age 
23 (present age of policyholder, 43). 
When the agent called the policyholder 
said, “I think the best thing for me 
to do is to take that paid-up addition 
of $356, don’t you?” The agent stopped 
and thought for a moment before an- 
swering; then he said, “Let us see if 
it is.” He figured for a moment with 
pencil and paper, with a rate book 
open before him. And this was his 
response: “You would have to pass 
an examination to become entitled to 
the $356 additional insurance. Granted 
you do pass the required examination; 
the company would issue you $1,000 of 
new insurance, and the dividend is 
more than sufficient to pay the pre- 
miums for five years in advance, thus 
giving you $644 more insurance, and 
at the end of five years you could 
cash it in for within $66 as much as 
you could obtain now in a cash divi- 
daend, or you can start then and pay 
the additional yearly premiums of 
$28.85 less the dividends.” 


Policyholder—“‘That is a better set- 
tlement, but will the company do that? 
It is not on the dividend statement.” 

Agent—“If you pass the necessary 
examination it will. It leaves that for 
me to explain. Just sign your name 
right here on this dividend form and 
en this application for the additional 
$1,000 and we will go up to the 
doctor's.” 

They went, the policyholder being 
very well pleased with this favorable 
adjustment. See your policyholders when 
dividends are due and help them to 
re-invest their earnings instead of 
epending them. This incident is re- 
published from the Prudential “Week- 
ly Record.” 





“Bottles,” a monthly pub- 


A Term lication given distribu- 
Insurance tion by the Illinois Glass 
Argument Co., in its January issue 


makes a term insurance 
-argument which will interest agents: 

“Many of us feel that we have fully 
protected the business in which we are 
a part owner or vitally interested, and 
when we provide fire and other insur- 
ance relating to the buildings and 
stock, when we have taken on credit 
insurance to protect the accounts, and 
when we keep our contracts for mate- 
rials placed far enough in advance so 
that we are sure of a ceaseless supply 
of the necessary materials. 

“But in recent years there is another 
form of protection coming into some 
general practice, and that is insurance 
to preserve the abilities of the execu- 
tives, whose brains are responsible for 
the concern’s existence and successful 
progress. 

“Nature has provided that in no way 
can we be sure that these brains will 
not be eliminated through death, and 
the fact that they are of such vital 
importance to the business is leading 
many firms to take the next best sub- 
stitute. This is to provide insurance 
that, in the event of these brains be- 
ing taken away through the accident 
of death, the company shall receive 
scme sum of money which will, in a 
measure, offset the loss while other 
braing are being trained or provided 
for these executive positions. 

“What is costs a company to lose an 
effective executive is very hard to de- 
termine, but that it does cost some- 
thing, and in some cases a large 
amount of money is unquestioned. 

“Therefore, this thought of safeguard- 
ing; the company as far as possible 
against the loss of any single execu- 
tive or group of executives is being 
partially met by this type of insurance. 

“Some companies take out an insur- 
ance policy for the length of time a cer- 
tain executive is engaged, and it auto- 
matically expires when his contract ex- 
pires, or if he continues in the service, 
another policy is written. 

“There is a thought here for a small 
business, which consists of two or 
more partners, and whose success is 

















Metropolitan Life Insurance Company 
Home Office Building 


METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


The Daily Average of the Company’s 
Business during 1917 was: 

749 per day in Number of Claims Paid. 

9,516 per day in Number of Policies 
Issued and Revived. 

$2,610,759 per day in New Insurance 
Issued, Revived and Increased. 

$478,898.99 per day in Payments to 
Policyholders and Addition to 
Reserve. 

$316,593.67 per day in Increase of 
Assets. 


WAR SAVINGS STAMPS 
_ The Company, through its more 
than 15,000 agents, has undertaken 
to sell in 1918 $65,000,000 worth of 


War Savings Certificates and Stamps, 
making an allotment to every agent. 


JOHN R. HEGEMAN, President 








krown to be dependent on the abilities 
of one or more of these individuals. 
Vhe partners agree that should they 
a]] continue in health and possession 
of their faculties, the success of the 
business is practically assured, but 
they cannot guarantee to one another 
that they will so continue. An insur- 
ance company meets a situation of this 
kind by these short-term policies.” 


* * * 


This talk on income bonds 

Selling is addressed by Marie Vir- 

Income ginia Smith, of the Equita- 

Bonds’ ble of New York, to the busi- 

ness or professional woman 
of 40, earning from $2,000 to $3,000 a 
year. 

Miss Prospect, what monthly income 
do you expect to need when you are 
60 ‘years old? $75? Very good! 

May I ask what definite plan you are 
following which will guarantee this 
amount then and for as long as you 
may live? No special plan, you say? 
So far you have been able to save 
only upon occasion—yeou have not yet 
achieved “long distance” saving of any 
sort? I see. 








Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New 
York issued the first mathematical reserve policy ever 
written by an American company. 


Having completed its 75th fiscal year on the 31st of 
December, 1917, the Company enters upon the new year 
with a justifiable pride in its impregnable strength, its un- 


— 








surpassed policy contracts, its generous dividends, and its 
great body of well-satisfied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU. 








For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


384 NASSAU STREET, NEW YORK CITY 








Then you are prepared to lay aside 
about $1,125 each year for the next 
2) years, are you? For it requires 
$22,500 safely and permanently invest- 
ed—in Liberty bonds, for instance— 
to create an income of $75 a month. 
difficult to think in terms of income 
rather than of principal, is it not? 

Now, only about 15 per cent. of us 
have a dependable “will-to-save.” But 
assuming for the moment that you be- 
long to this minority class and that 
yeu can save—how much can you save 
and continue to live according to rea- 
sonable standards? Anything like $1,- 
125 a year? I feared not! 

You see the earnings of women these 
days are small when compared with 
those of men who have the same stan- 
Gards of living. So that, as women 
working in this transition stage toward 
full economic equality, our problem is 
not only to include the element of com- 
pulsion in our income savings plan, but 
to provide for an income that is ade- 
quate. Often this is an insurmounta- 
ble task except by a plan that embodies 
the characteristics of this bond. 

Through the bond for an annual de- 
posit of only $469.57 the company will 
guarantee to you a life income of $75 
a month without the loss of one cent 
ef your principal—a total investment 
of $9,391.50 as against $22,500 other- 
wise required. 

I recommend the income bond as 
the most efficient contract for one par- 
ticular purpose—for the protection of 
your future. It is not the best means 
of investing that money which must be 
available for immediate pleasure or 
rain. Nor does it yield a high return 
at once. But no one financial contract 
does everything. The efficient plan does 
some one thing well and meets other 
needs only incidentally. Not only are 
its safety and psychological soundness 
unexcelled, but I submit that the econ- 
omy of the income bond makes it one 
cf the few means by which you can 
make your present success in life per- 
manent. 





FOR FARMER CANVASSERS 

“Uncle Donald’s Life Insurance” is 
an interesting story for farmer pros- 
pects. The author has written this 
booklet for the purpose of aiding agents 
in canvassing farmer prospects. It is 
full of humor and sentiment and con- 
tains many arguments for sound life 
insurance. 

This publication has just been issued 
from the presses of The Spectator Com- 
pany. The hook is by Ira C. Edwards. 
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Brooklyn Managers 
Form Conference 





TO MEET ONCE A MONTH 





First Time They have Ever Organized 
—Discuss Soldiers’ and Sailors’ 
Insurance 





Brooklyn is a city of 2,500,000 people 
in which the per capita of life insur- 
ance in force is particularly high. Un- 
il recently the life insurance managers 
and general agents there have gone 
their separate ways with little co-op- 
eration despite the fact that some of 
the companies’ representatives have 
been in Brooklyn for many years, and 
they rank high as men and as produ- 
ccrs. Then, Charles Jerome Edwards, 
of the Equitable; John S. Tunmore, of 
the Provident Life & Trust, and other 
Brooklyn men decided to organize the 
brooklyn Managers’ Conference with 
the aim of meeting once a month aft 
the Brooklyn Club for luncheon, and 
while around the board to discuss 
questions of interest and of value to 
the fraternity. 

A committee was appointed, and the 
first luncheon was held Wednesday 
noon, and was such a success that the 
Brooklyn Managers Conference is a 
“go” from now on. 

At the Wednesday meeting Mr. Tun- 
more was in the chair and a different 
member will preside at each meeting. 
Fvery seat at the table was taken and 
everybody present seemed to like the 
idea. 

Mr. Tunmore started the ball aroll- 
ing by making a little speech showing 
vhy the gatherings would be of im- 
portance. He was followed by William 
Ryan, of the Penn Mutual, who dis- 
cussed Soldiers’ and Sailors’ insurance. 
When he finished there were questions 
and answers, most of them about the 
conversion feature. 

William F. Atkinson, of the North- 
western Mutual Life, said he hoped 
that everyone present would attend 
the annual meeting of the Life Un- 
derwriters’ Association of New York, 
to be held at the Astor on Saturday. 
The managers decided to co-operate 
with “Brooklyn Life,” an _ illustrated 
weekly paper, in a special edition fea- 
turing life insurance. 

Charles Jerome Edwards could not 
be present as he is in Palm Beach. 
Among those who attended were: 

J. S. Tunmore, Provident lL. & T.; 
W. F. Atkinson, president, New York 
Association; S. S. Voshell and Frank 
C. Staniland, Metropolitan; T. A. Mor- 
rison, Berkshire; William H. Ryan, 
Penn Mutual; W. A. Nicolay, Aetna; 
D. J. Sweeney, Charles and Bernard 
Joachim, John (Hancock, Warren Die- 
fendorf, Mutual Life; Joseph A. Ecken- 
rode, Penn Mutual, and John H. Scott, 
Home Life. 





PRUDENTIAL WINS 





U. S. not Entitled to Revenue Col- 
lected in 1912 in Dividends 
and Reserves 





Barring reversal in the event of ap- 
peal, a decision handed down last week 
by United States District Court Judge 
Haight will bring back to the coffers 
of the Prudential Insurance Company 
$48,231.85, exacted by the Government 
when Dr. Herman C. H. Herold was in- 
ternal revenue collector, with interest 
from August 1, 1912. 

The case just decided arose under 
the Federal excise act of October 3, 1909, 
the first of the present series of income 
tax laws. The act imposed a tax on 
incomes of corporations in excess of 
$5,000, insurance companies being in- 
cluded. Its constitutionality was up- 
held by the United States Supreme 
Court in what is known as the Flint 
case. 

The act made provision for certain 
teductions, but accepted payments 
Made on account of dividends. The 


Prudential and other insurance com- 
panies filed returns in which they did 
not include as part of their income for 
the year dividends allowed to policy- 
holders deducted from premiums, either 
by way of reducing the amount of such 
premiums, by credits, or by increasing 
the amount of the insurance. The 
Prudential, and other companies, also 
further deducted from income the in- 
crease for the year in the amount of 
reserves, certified to the State com- 
missioner of banking and insurance and 
gave additional cause for controversy 
by making its return on a cash in- 
stead of on a bookkeeping basis. 

After the Prudential had paid its tax 
on the basis of the return so made, the 
commissioner of internal revenues 
caused an additional tax to be assessed, 
covering the amounts allowed policy- 
holders in the form of dividends, it 
being his contention that such divi- 
dends constituted income within the 
meaning of the act. The ‘commissioner 
made a point of the fact that such 
dividends actually figured as income 
in annual statements filed by the Pru- 
dential with the Department of Bank- 
ing and Insurance of this State, and 
with like departments of other States. 

The commissioner of internal rev 
enue disallowed also part of the de- 
duction by the Prudential on account 
of increase in its reserves, and also 
iznposed an additional tax on the Gov- 
ernment’s contention that the returns 
should have been made on a bookkeep- 
ing basis instead of on a cash basis. 





EXTEND TIME TO APRIL 12 

The House has passed the Senate 
resolution extending from February 12 
to April 12 next the time within which 
soldiers and sailors may file applica- 
tions for war risk insurance. Chair- 
man Sims, of the Interstate Commerce 
Committee, in urging the resolution, 
explained that it was necessary be- 
cause of the length of time required 
for communication between Washing- 
ton and the American Expeditionary 
lorces. 





ASSISTS J. N. RUSSELL 


James O. Westervelt has been ap- 
pointed assistant manager of the home 
office agency of the Pacific Mutual Life. 
He joined the agency two years ago. 
He at once completed the School for 
Salesmen course and put into practice 
what he had learned. 





$1,773,411,526 IN FORCE 


The Mutual Life has $1,773,411,526 
in force. The Company’s insurance in 
force at the end of 1916 was $1,687,- 
797,276. 


No Escape From This Draft 


(Continued from page 5) 








that is, over 2-3 of our population, while 
in 1916 the total was 1,100,921. 


Notwithstanding all that medical 
science has done to prevent the spread 
of disease, all that surgery has done 
to save life, all that hospital service 
and an army of nurses have done to 
defeat this Grim Monster, we had in 
this country the enormous total of 
over 1,000,000 deaths in the year 1916 
among a little over 2-3 of our popula- 
tion in 27 States, including the Hast- 
ern, Middle and far Western States, 
and only three Southern States, Ken- 
tucky, South Carolina and Virginia. 

The Future 

Let us not forget that after the 
great argument that is now going on 
across the waters has been concluded 
and the warring nations settle down 
to peaceful occupations, men will still 
live, will continue to marry and have 
families and there will be the same 
family ties, the same degree of love 
and affection, with the same desire to 
provide for the future of our depend- 
ents as there is today. Consequently, 
there will be the same need for the 
ideal protection afforded by life in- 
surance. 








THE MOST VALUABLE POLICY FOR YOU, 


Mr. Agent, is to write your prospect in the Company writin 
the most valuable policy for the oe | . 
Secure prompt action in the 


INSURANCE CoM 


WILLIAM N. COMPTON, General Agent 
METROPOLITAN DISTRICT, ST. PAUL BLDG., 220 BROADWAY, NEW YORK, N. Y. 























Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1917: 


DOOE . sdossvecgrcnciscaceteunesecousseedsueenes sees cs sxesteensedetatseesiédeneus $ 16,560,439.04 
SOND. sii heath is camchisenbhdeliantadinddabanntthteinieinatadaakeheddoacimeien 14, 343,626.28 
CN, GI FRc iciccacecccnnceciokepsabevarssessnxxeheveenasessacatbasseedbih 2,216,812.76 
DD SR WRicvcnnscnsdesacedtubenwbinnkes$1ioxsscscuncoecensceesencsesdeeh 131,790,562 

Payments to Policyholders since Organization ........c.ccccscecceeccceece 19,612,616.08 
Is paying its Policyholders Beacly.ccccccccesscccccscccccsccccccccescces 1,500,000.00 annually 


GOOD TERRITORY FOR LIVE AGENTS 

















THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
Incorporated 1851 


W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
: ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 











15,000 PEOPLE 


Wrote to us last year, in answer to our advertising, for an illustration 
of the Fidelity “Income for Life.” 
This DIRECT LEAD SERVICE helped to make 1917 the best year in 
Fidelity’s history. 
AGENCY OPENINGS FOR THE RIGHT MEN. 
Write to-day 


FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 


Insurance in force over Walte 
$142,000,000 alter jlaMer Talbot, 











Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CoO. 
By the State of Texas, June 28, 1915 

‘*TIt is noteworthy that this Company was organized without any promotion expenses.** 

**T beg to report further that I find the Company in excellent financial condition.” 


*€The volume of its business has steadily increased, its surplus is growing rapidly ana 
its funds are being carefully conserved under expert supervision. ** 


Home Office, DALLAS, TEXAS 











The Connecticut Mutual Life Insurance Company, 
PRESIDENT JOHN M. TAYLOR, HARTFORD, CT. 
Insurance in force, 107,262 Policies fOF.........-.+--sseceececseveseeccecceseves $253,439,405.12 
WHAT NO OTHER COMPANY HAS DONE 
To repay to its Policyholders in Death Claims, Endowments, Dividends, Sur- 
render Values, Annuities and other credite more than they have paid to it in premiums. 
It stands alone in that result. 




















PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old well estab- 
lished company with a progressive management and an unequalled dividend record, 
it will be to your interest to investigate our proposition. 

Address, PERMANENT, 
Care of The Eastern Underwriter, 105 William Street, New York City 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and is pub- 


lished every Friday by The 





Eastern 


Underwriter Company, a New York cor-° 


poration, office and place of business 
105 William Street, New York City. 
Clarence Axman, President; W. L. Had- 


iey, Secretary; R. W. Swayne, Assistant 


Secretary. The address of the officers is 
the office of this news{.per. Telephone 
2497 John. 


Subscription Price $3.00 a year. Single 


copies, 25 cents. 


Entered as second-class matter Janu- 
ary 4, 1907, at the Post Office of New 
York, N. Y., under the act of Congress 
of March 3, 1879. 

SHOULD UNLOCK DOORS 
Out in San Francisco the Life Un- 
derwriters’ Association does not permit 
newspaper men to attend its luncheons 
which has caused resentment. This 
leads J. A. Carey, a veteran Coast ed- 
itor, to say: 

Some, if not all of my local con- 
temporaries, have expressed more or 
less grief at not having been invited 
to participate with the life insurance 
managers in their weekly luncheons. 
I know of no rule either of custom, 
courtesy or law whereby life insurance 
nianagers are obligated to feed the 


local insurance editors at times when. 


they are assembled for the refreshment 
of their interiors and discussion of 
their private business affairs. Upon 
such occasions outsiders have no more 
right to intrude than they have to ran- 
sack the contents of a general agent’s 
desk. I fear that this is a case of dis- 
appointed curiosity, which is almost as 
bad as that of a woman scorned. 

If the insurance editors pay for the 
feed and are sufficiently interested to 
come and keep posted regarding an im- 
portant division of their business, they 
should not be barred out. Curiosity in 
this instance is justified and should ‘be 
gratified. A life underwriters’ associa- 
tion is not a private club. Where such 
associations have been suspected of 
harboring such an opinion, criticism 
has resulted that has done the business 
no good, and some have been left out 
who properly belong. 

The discussion of “private affairs” 
has no right intruding itself at a lun- 
cheon of an association of life under- 
vriters. That is not the motive of 
such organizations. It is not why they 
come together. Life underwriters’ as- 
sociations are formed to uplift and 
stimulate their members by free, frank 
intelligent, broad discussion of prob- 
lems which come up for solution in 
the life offices daily. And because 
most ‘underwriters’ associations fully 
recognize their duty to the insurance 
community, those not fortunate enough 
to attend the meetings should be able 
to learn what took place from the un- 
prejudiced columns of a newspaper, so 
that if the meeting be worth while, the 
inspiration and knowledge in it can be 
communicated over as wide an area as 
possible. 


The closer the insurance newspaper 


gets to the underwriter or to a body 
o..underwriters the better for both. It 
is easy enough to pick up details about 
what happens behind closed doors. 
Why not open the doors so that the 
information can be obtained at first 
hand? 








Plate Glass Rating to be 
Simplified 











Ladue THe ere 








Plate glass insurance rates in New 
York City and State are soon to come 
under the supervision of W. F. Moore 
of New York, the plate glass insurance 
rating expert who formulates rates for 
the country at large. Heretofore New 
York territory has been handled through 
the Plate Glass Insurance Exchange, 
of which E. (M. Gridley is manager. 

The Exchange will continue to exer- 
cise its function of furnishing informa- 
tion to companies regarding individual 
risks in Greater New York, as well as 
regulating agency limitations and mak- 
ing agency rules. It will also continue 
to deal with the subject of commis- 
gions. 

For twelve years the Exchange has 
been doing this work for the companies 
and twice during that time it has for 
chine reason or another ceased to be op- 
crative. In each case it was foynd 
that such an organization is indispens- 
able to the plate glass insurance busi- 
ress in New York City, and the Ex- 
change was restored to life. Some- 
thing like eighty per cent. of the plate 
glass business in New York State has 
its source in Greater New York. The 
nature of risks there is such that were 
it not for the assistance of some cen- 
tral organization like the Exchange, 
uniformity in rates and surveys would 
be impossible of accomplishment. In 
the many large risks in New York 
City each individual light must be 
reeasured to ascertain the correct rate. 
half a dozen companies might send 
their best surveyors to measure these 
risks and rarely would two surveys be 
alike, but the company whose surveyor 
reported the least glass or classified it 
the lowest would get the _ business. 
Agreements are therefore of no use un- 
der such circumstances. The same con- 
dition exists the country over in lesser 
degree, but there is so much big busi- 
ness in New York City, that it never 
has been possible to get along satis- 
factorily without some _ organization 
through which surveys may be stan- 
dardized and rates equitably deter- 
mined. 


John R. Bland, president of the U. S. 
¥. & G., had selected five new directors 
making ten which have been named 
since January first. At the recent 
meeting of stockholders, a_ resolution 
was unanimously adopted, increasing 
the membership of the board from 
thirty to sixty members. The five 
ncw directors are; S. M. McKennan, 
Fresident of the Union Banking and 


Trust Company, of WHelena, Mont.; 
Samuel Ellis, vice-president of the 
Manufacturers and Traders National 


Bank, of (Buffalo; ‘William F. McCauley, 
President of the Savannah Banking and 
‘lrust Company, of Savannah; C. L. 
Sanger, of Sanger Brothers, Dallas, 
Texas; and Arthur E. Kirkpatrick, man- 
ager of the Canada branch of the 
United States F. & G. ‘He makes his 
headquarters at Toronto. 


~ * * 


Philip Hicks, one of the leading gen- 
eral agents in Tennessee for fire, auto- 
mobile liability and bonds, has just 
returned from a business trip to Phila- 
delphia, New York and other Eastern 
cities. While in Philadelphia he se- 
cured the general agency for the Gen- 
eral Accident. Among other com- 
panies, Mr. Hicks now represents the 
Pacific Mutual and Fidelity & Deposit. 
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THOMAS C. MOFFATT 


Thomas C. Moffatt, one of the abiest 
of the young general agents in New- 
ark, was elected president of the Fire 
Underwriters Association of New Jer- 
sey yesterday. Mr. Moffatt is very 
pepular with field men and his brother 
agents, as he is a strict believer in 
the ethics of the business and has @ 
fine knowledge of insurance. George 
Hampton, of Bridgeton, N. J., was 
elccted vice-president and Percy 
Limouse, of Weehawken, was elected 
secretary. Miss M. E. Wilkins, of 
Woodbury, N. J., was elected honorary 
vice-president. 

Among those who attended the meet- 
ing were E. M. Allen of Helena, Ark., 
president of the National Association 
of Insurance Agents, and Insurance 
Commissioner ‘Smith, of New Jersey. 
Commissioner Smith; Fred W. Day, ot 
the Royal, and C. S. S. Miller, Field 
Secretary of the National Association, 
addressed the afternoon meeting, the 
morning being devoted to a discussion 
of underwriters agencies, jumbo lines 
and other agency questions. Freder- 
ick J. Cox, retiring president, was 
toastmaster at the banquet last night. 

+ * * 

Charlies F. Howell, editor of the “In- 
surance and Commercial Magazine,” and 
a well-known insurance newspaper cor- 
respondent, has gone with “The Week- 
ly Underwriter.” For that paper he 
will contribute live comments on in- 
surance events. A man of wide cul- 
ture, who has traveled extensively Mr. 
Howell is an entertaining writer and 
a credit to his profession. Another 
interesting change in insurance jour- 
ralism is the removal of George W. 
Wadsworth to San Francisco, where he 
will represent “The Insurance Field.” 
He is an able business man who has 
shown ingenuity in devising advertis- 
ing plans. 

* + + 

Stanley L. Otis, secretary of the In- 
surance Federation of New York, has 
compiled tables of comparative bene- 
fits of various compensation laws, 
which are published by the Spectator 
Company. 

+ + * 

Fred V. Bruns, Syracuse (N. Y.), lo- 
cal agent, is a lieutenant on the staff 
of Colonel Brown, being supply offi- 
cer of the Third Infantry, headquarters 
at Syracuse. 

+ ” * 

Fred L. Gray, former head of the 
Insurance Federation and president of 
the Fred L. Gray Company, Minneapo- 
lis, who is in California, expects to 
return about March 1. 





J. A. Demarest, formerly assistant ed- 
itor of Equitable Life Assurance Socie- 
ty’s “Agency Items,” who received a 
commission as second lieutenant after a 
training course at Plattsburg last year, 
has just been appointed a first lieu- 
tenant. For the past six months he 
has been stationed at Camp Upton, L. L. 

a +. + 

George T. Dexter, second vice-presi- 
dent of the Mutual Life, is in Florida. 

ok x *” 

E. A. Fisher, of Des Moines, one of 
the leading members of the Bankers’ 
Life field force in lowa, is very proud 
of the fact that he has three sons al- 
ready in the service of the United 
States and a fourth who will soon re. 
port for service. Lloyd Fisher is a 
recruiting officer for the U. & Navy 
at Burlington, Iowa; Edwin A. is a 
gunner on the U. S. S. South Dakota; 
James J. is a gunner on the U. S. S. 
Goldshell. He has made three trips to 
France and England and one of them 
was in a submarine. Harley J., the 
fourth son, has been called to service 
in the National Army from the State 
of Wyoming and will soon report at 
American Lake, Washington. 

* a” + 


Peter Crona, representing the New 
England Mutual Life in New Britain, 
Conn., served for some years in the 
Swedish navy. He came to this coun 
try in 1891, and has written insurance 
for the New England Mutual since 1891. 

* a a 

Benjamin McKeage, an _ insurance 
man of Binghamton, N. Y., who occu- 
pies an enviable position in the _ busi- 
ness and social life of that town and 
who igs known there as “Duck,” is head- 
ed for “somewhere over there.” The 
Navy recruiting officer captured him 
and he is now enrolled in the Naval 
Keserve. Binghamton will miss Duck, 
for he was a good booster and there 
have been times when Binghamton 
needed a friend. 

* oe * 


W. B. Meikle, the new president of 
ihe Western Assurance and _ British- 
America companies, is the subject of 
a number of articles in the British in- 
surance newspapers. The following is 
from the “Policy Holder” of Man- 
chester, England. “Mr. Meikle began 
his interesting insurance career in the 
head office of the late Scottish Com- 
mercial Fire and Life Insurance Com- 
pany, and was afterwards for many 
years with the Manchester Fire Insur- 
ance Company at Manchester, Birming- 
ham and London. Later on he went 
ic Caleutta to take charge of the Man 
chester’s business in India and the Far 
East, combining with this position the 
duties of marine underwriter of the Tri- 
ton Insurance Company and manager of 
the Eastern Fire Insurance Company 
the two leading local companies in 
India. 

In 1900 he returned to England to be- 
come manager of the British and for- 
eign branch of the Western and British 
America Assurance Companies, and in 
1907 he was appointed the general man- 
ager of the two companies at their head 
office in Toronto. The admirable char- 
acter of Mr. Meikle’s work in this cap- 
acity is well known. He has not only 
maintained but enhanced the high repu- 
tation of these old-established Cana- 
dian companies. A regime of conserva- 
tism in underwriting and economy in 
administration kept steadily in force 
for several years, enabled both com- 
panies to reap the full benefit o! the 
enlarged opportunities which have come 
to them more recently. Recognition of 
Mr. Meikle’s services was shown in his 
election to the vice-presidency of botS 
companies in 1914, and his present ap- 
pointment to the presidency is the logi- 
cal sequel. Mr. Meikle is a director 
of the Canada Life and the Imperial. 
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FIRE INSURANCE DEPARTMENT 











Insurance Men 


Push W. S. S. Sale 


WILLIAM G. WILLCOX CHAIRMAN 
Wallace Reid Secretary of Insurance 
Division Committee—Other 
Prominent Members 





William G. Willcox, of Willcox, Peck 
& Hughes, is chairman of the Insur- 
ance Division of the War Savings 
Stamps Committee. Wallace’ Reid, 
local agent, is secretary. Other mem- 
bers are Willard S. Brown, of Willard 
5. Brown & Co., 1 Liberty Street; E. ¢ 
Richards, United States manager of the 
North British & Mercantile and presi- 
dent of several fire insurance com- 
panies; R. Emory Warfield, president 
of the Hanover; William A. Hamilton, 
of the Queen; Samuel Bird, Jr., marine 
underwriter; Henry W. Farnum, of 
Platt & Farnum; Edmund Dwight, of 
Dwight & Hillas, managers Employers’ 
Liability; A. Duncan Reid, manager 
Globe Indemnity; William B. Joyce, 
president National Surety; Frederick 
S. Little, broker; Henry W. Lowe, 
Johnson & Higgins; Robert C. Rath- 
bone, broker; John A. Eckert, broker. 

Buy Thrift Cards 

Chairman Willcox has sent letters to 
all insurance companies, agents and 
brokers, appealing to them to help in 
promoting the sale of the $5 stamps 
and 25-cent thrift stamps. Many in- 
surance offices have been appointed 
selling agents and have hung up 
W. S. S. literature in their offices. 
Some have presented to each employe 
a United States Government thrift card 
with one or more 25-cent stamps at- 
tached. 

Mr. Willcox, 
part: 

“Little capital is needed. You have 
only to buy a few stamps from your 
post office and, as you sell them, re- 
plenish your supply. No bookkeeping 
is necessary. No accounting is _ re- 
quired. You will neither make nor 
lose money for yourself, but will be 
rendering a valuable service to the 
Government.” 


in his letter, said in 


ERIE MEETING. POSTPONED 

Nothing of importance wag done at 
the last meeting of the Erie County 
Board of Fire Underwriters. The meet- 
ing was adjourned to the third Wednes- 
day in April, when there will be an 
election of officers, or the organization 
will be disbanded. 


BOUGHT BY C. S. FOUNTAIN 

C. S. Fountain, of Hackensack, N. J., 
has purchased the real estate and in- 
surance business of the late Francis H. 
Waite. 


J. C. DISTLER, JR., PRESIDENT 
Succeeds Late Martin Meyerdirck as 
Head of German-American, 
Baltimore 
John C. Distler, Jr., for years vice- 
president of the German-American Fire 
Insurance Company, of Baltimore, has 
been elected president of the Company. 
He fills the vacancy caused by the 

death of Martin Meyerdirck. 

The directors have also elected 
George A. Hax, vice-president. Mr. 
Hax has been a director of the insti- 
tution for years. He is a prominent 
grain merchant of Baltimore, and is a 
member of the Chamber of Commerce 
of that city. 

Mr. Distler played a prominent part 
in conducting the affairs of the com- 
peny during the lifetime of Mr. Meyer 
dirk. 





DEFENDS SPRINKLERS 





Ira G. Hoagland Says Freezing Has 
Not Been Due to Defects 
in Systems 

Ira G. Hoagland, secretary of the 
National Automatic Sprinkler Associa- 
tion, has issued a letter, saying that 
the idea has gained currency that the 
impairment of sprinkler protection by 
freezing has been due to inherent de- 
fects in sprinkler systems. 

“Nothing could be farther from the 
truth,” he said. “The impairment has 
been because the water in the ‘wet 
pipe’ sprinkler systems required by the 
fire underwriters in heated buildings 
has been allowed to freeze and more 
or less cripple tbe systems, or else the 
yater has been ‘shut off and the pipes 
drained to prevent freezing where heat 
could not be maintained because of 
lack of coal.” 


REMARKABLE. RECORD 


Continental Increases its Metropolis 
Premium Income 114 Per Cent. 
in Two Years 


During 1917 almost every company 
made a substantial increase in the 
New York City premium income, and, 
in some special instances, very large in- 
creases were made. The. Home, as 
usual, heads the list of companies with 
the Liverpool & London & Globe, Con- 
tinental, Great American, Aetna and 
Royal following in close proximity. 

The Continental made the largest 
percentage increase for the past two 
vears which was phenomenal. In 1915, 
this Company has a premium income in 
New York City (Exchange territory) 
of $332,079, while in 1917 the amount 
received in the same territory was 
$709,162, or an increase of 111 per cent. 
in two years. 





Capacity For 


Surplus Line Department. 


Cedar S 1615 California St. 





You can use our capacity as your own to take care of additional business 
beyond the capacity of admitted Companies. 


Our capacity is as high as $150,000 on a single risk with immediate binders 
and 10% commission to brokers. Guaranteed Underwriters. 
Special liberal policies for Baggage Insurance. 


MARSH & MCLENNAN 


Insurance Exchange, Chicago 


NEW YORE DENVER INNEAPOLIS 
Ford Bl 17 St. John St. 23 Leadenhall St 
DETROI ONTREAL LONDON 


THESE OFFICES GIVE YOU THE BEST THERE IS IN INSURANCE SERVICE 


Local Agents 


Use our special 


Nicollet Ave. 


biiute 














FIRE 
TORNADO 
RENTS 
PROFITS 
HULLS 
CARGOES 
FLOATERS 


OF HARTFORD, CONN. 


MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 


MARINE WAR RISK 

WIND STORM MAIL PACKAGE 
LIGHTNING TOURIST BAGGAGE 
EXPLOSION SPRINKLER LEAKAGE 


COMMISSIONS USE AND OCCUPANCY 


AUTOMOBILES 
LEASEHOLD 
REGISTERED MAIL 


Affiliated with 


INLAND MARINE 
INLAND TRANSPORTATION 


AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 














THE WILLIAM H. KENZEL COMPANY 


HUMBOLDT FIRE EQUITABLE FIRE & MARINE IMPERIAL ASSURANCE 


of Pittsburgh, Pa. 


GRANITE STATE FIRE ALLEGHENY FIRE UNDERWRITERS COMMERCE INS. 0 


of Portsmouth, N. 


AACHEN & MUNICH FIRE FRANKLIN FIRE 


Organized 1825 


FIRE INSURANCE AGENT 


79-83 WILLIAM STREET 


of Providence, 


of Pittsburgh, Pa. of 


of Philadelphia, Pa. 


REPRESENTING AT NEW YORK OFFICE 


of New York, N 


Albany, N. 


CALEDONIAN. AMERICAN 


of New York, N. Y. 





LONDON ASSURANCE 


of London, England 


GRANITE STATE FIRE 


of Portsmouth, N. H. 


NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc, 1911 


1544 MONTAGUE STREET 


NORWICH UNION 


of Norwich, England 


Capital 


63,479.83 Surplus ...... — 


REPRESENTING AT BROOKLYN BRANCH 


COMMERCE INS. £0. 


of Albany, N. 


MECHANICS INSURANCE C0. 


of Philadelphia, 


Pa. 


CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 
. 1870 


96,379.07 


OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 





THE AUTOMOBILE— 
INSURANCE COMPANY 
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BROKERS ACTIVITIES 





INSURABLE VALUE 





Definition Made by Minnesota Insur- 
ance Department—Companies 
Asked to Follow Same 


Commissioner Sanborn, of Minnesota, 
has often been asked by companies, 
agents and brokers whether the insur- 
able value must be stated separately 


for each building or structure. He 
makes some interesting comments on 
this subject and has formulated defini- 
tions for guidance of companies and 
agents. Mr. Sanborn says: 


Some maintain that when two or more build- 
ings are written blanket the aggregate insur 
able value of all may be stated in one sum, 
on the theory that the assured regards them 
as one building because they adjoin and per- 
haps communicate, or merely because it is 
simpler and easier. 

This question does not arise when the in- 
surance is specific on each building, thus ap- 
parently making the interpretation of the law 
depend on the policy form under which the 
insurance ig written instead of on the wording 
of the law itself, which says nothing about 
how the policy covers. 

Clearly what is needed is a definition of the 
word “Building.” As the word is here used 
all other meanings than those having to do 
with insurance are excluded. The section 
quoted relates to all kinds of property damage 
insurance, fire, lightning, tornado, explosion, 
etc., on buildings or other structures. The 
same rule does not necessarily apply for all, 
because a “bullding’ in fire insurance may 
be different from a “building” in tornado or 
explosion coverage. 

The standard that should apply is that used 
by the companies in fixing rates and in rules 
for writing insurance. A row of brick build- 
ings not separated by any space is one tornado 
risk, while each building is a separate fire 
risk if the division walls are standard. One 
rate is made for tornado on all of the build- 
ings as one risk, but each will have a fire rate 

Iving only to itself, 
lowing definition has been formulated: 
he purpose of stating the insurable 
«puilding” shall be held to be a 
» on which a specific rate has been 


Note 1, In the case of risks comprising sev- 
eral buildings for which only an average rate 
is promulgated, the insurable value of each 
building should be stated the same as if 
specific rates had been promulgated. 

Note 2. Lumber yards and other risks which 
may consist of more than one building for 
which no specific rates are customarily figured: 
state insurable value of each building or shed 
if it is actually a separate building and would 
be rated as such if used for mercantile or 
other purposes that would necessitate a specific 
rating. 

All insurers and their agents are requested 
to observe the above rule. 


a * + 
Write at Old Rate 


After considerable controversy and 
local newspaper publicity the poorhouse 
and insane asylum insurance in Wilkes- 
barre, Pa., has been written at the 
old rates, $11.39 plus the war tax. Re- 
cently the insurance was increased 
from $590,000 to $650,000. 


+ * + 
W. L. Reid, Jr., in the Service 


William L. Reid, Jr., assistant man- 
ager of the special risk department of 
the National Fire, has joined the naval 
reserves. He has been with the Na- 
tional for eight years. 





B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 


Lines Bound Anywhere in New York State 
105 William Street, New York City, N. Y. Telephones 2404-5-6-1758-1090 John 


EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS 


























Lines Bound Throughout United States, Canada, Cuba and Mexico. Home Office: 68 William Street 
STRONG COMBINATION 
Personnel of Wagner-Taylor-Edson Com- SCHAEFER & SHEVLIN 
pany, Inc., Philadelphia—Two 103-5 William Street GENERAL AGENTS New York, N. Y. 
Branch | Offices FIRE and AUTOMOBILE INSURANCE 
ies eae tacts at tha Wane 6 Excellent Facilities for Handling Suburban Business Phone: John 2312 








Taylor Co. and Edson & So. under the 
name of Wagner-Taylor-Edson Com- 
pany, Inc., makes a strong combina- 
tion. The officers follow: Louis M. 
Wagner, president; John C. Taylor, 
vice-president; Henry Edson, treas- 
urer; Harry A. Randall, secretary; 
Robert P. Bishop, assistant secretary; | - 
Thomas S. Strobhar, assistant secre- 
tary. d = ga wm 
The Wagner & Taylor Company is 


ar. old established office that needs no CRUM & FORSTER 
i 


introduction, and while Edson & Com- 


COLONIAL INSURANCE AGENCY 


34 MAIDEN LAN NEW YORK CITY 


AUTOMOBILE AND ALL FIRE AND CASUALTY LINES 





SECOND TO , N IN SERVICI 








pany is of more recent birth, its suc- GENERAL AGENTS 
cess in the insurance field has been 
most rapid and the merger of these two |95 WILLIAM STREET NEW YORK CITY 
interests makes a splendid organization. 

The new corporation will be equip- | United States Fire Ins. Co., N. Y. The North River Ins. Co., N. Y. 
ped to handle insurance of any kind, | Richmond Ins. Co., N. Y. Union Fire Ins. Co., Buffalo, N. Y. 


ainte : » de - ‘ 
maintaining a separate fir pers Potomac Ins. Co., Washington, D. C. Seneca Fire Ins. Co., Buffalo, N. Y. 


ment, marine department, automobile i é : i 
department and brokerage department. United States Underwriters’ Policy, N. Y. 


The home office building of the Com- 
pany is at 422 Walnut Street, Philadel- |F. M. GUND, Mgr. Western Dept. W. W. ALVERSON, Mgr. Pacific Coast Dept. i 
phia, with branch offices at 82 Beaver a dl 5 , 
Strest, New York City and at No. 1 Freeport, Illinois San Francisco, California 
St. John St., Montreal, P. Q., Canada, 





























FRED. S. JAMES GEO. W. BLOSSOM WM. A. BLODGETT 


FRED S. JAMES & CO. 


123 WILLIAM STREET 
United States Managers 


GENERAL FIRE ASSURANCE CO. Cc. B. G. GAILLARD 


of Paris, France 
oe EW YORK Assistant Manager 


URBAINE FIRE INSURANCE CO. 
of Paris, France 


EAGLE & BRITISH DOMINIONS INS. CO. Ltd. 
of London, England 





UNDERWRITING SERVICE THROUGHOUT THE UNITED STATES 























AMERICAN EAGLE * sayet conan 


HENRY EVANS, President 
AN AMERICAN INSTITUTION 
MR. AGENT: Study your problem well. Successful business is not the result of snap judg- 
ment. Maybe we can help you. We’ve solved many problems for our agents. 
Ask us. 
HOME OFFICE, 80 Maiden Lane, New York PACIFIC COAST DEPT., Insurance Exchange Bldg., San Francisco 
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FIFTEEN PER CENT. NET PROFIT ° 





Interesting News About Their Own 
Business Given to Companies by 
Summit Editor 





When the editor of a small town daily 
paper tackles the great question of in- 
surance, his brain throbs can be heard 
for miles. Here is the concluding para- 
graph in a column editorial headed 
“Fire Insurance Monopoly,” and _ print- 
ed in the Summit (N. J.) “Record”: 

The insurance premiums paid 
throughout the country during the 
last year for which we have fig- 
ures available in excess of the fire 
losses sustained was more than 
one hundred million dollars. The 
insurance companies felt the sting 
of this exposure to such an extent 
that they set about explaining 
away a great ‘deal of the apparent 
profit. Most of their contentions 
are legitimate. The matter of sal- 
aries, overhead and fixed charges 
tor offices, commissions to agents, 
taxes, etc., ete., are accepted as 
necessary in the conduct of any 
successful business, but one item 
of charge, which they arbitrarily 
assert, means nothing to the pub- 
lic. This last blanket charge arbi- 
trarily inserted in order to eat up 

a portion of the millions annually 

extracted from the people’s pock- 

ets is termed one-tenth of one per 
cent. of all the insurance in force 
amounting to some $3,020,600,000 
for supervision. In spite of the 
absurdity of this last general 
charge, which has no basis what- 
ever as to amount and means ab- 
solutely nothing to the great busi- 
ness and industrial world, we still 
find an approximate net profit of 

15 per cent. 

If this editor can find a 15 per cent. 
ret profit in fire underwriting he de 


serves to rank with Heinz, of Pitts- 
burgh, as a discover. It was Heinz who 
discovered in the innocent pickle a 
read to fabulous riches. And why does 
the Summit editor speak so contemp- 
tuously of “Supervision?” 


THE GLENS FALLS 





1917 Net Premiums, $3,789,494; Losses 
Incurred, $2,029,385—45-year 
Record 





The net premiums of the Glens Falls 
for 1917 were $3,789,494 and losses in- 
curred were $2,029,385. 

The forty-five years’ record of this 
Company, one of the strongest and 
well-known in America, follows: 


Gross Net 

Date. assets. surplus. 
pS ov: Se $587,210 $57,667 
SOR; &, TBOS cs vccver 966,598 453,217 
Sam: 2, BBO. 6 cccans 1,785,404 1,003,049 
Jan, 1, 1900........ 3,327,439 2,155,142 
. =: a 4,176,096 2,493,183 
Jan. 1, 1910........ 5,105,505 2,433,826 
Jan. 1, 1911........ 5,310,298 2,594,356 
Jan. 1, 1912........ 5,607,662 2,719,805 
Jan. 1, 1913........ 5,719,167 2,485,505 
Jan. 1, 1914........ 5,523,704 2,318,200 
Jan. 1, 1915........ 5,559,478 2,126,852 
(S| = ee 5,859,946 2,254,209 
eS: eee 6,429,946 2,371,845 
Dem. b,. Wee 6vsc0% 7,157,222 2,496,338 


NEW HERKIMER AGENCY 

Bradley, Perry & Bradley have opened 
offices in the First ‘National Bank Build- 
ing, Herkimer, N. Y. They will con- 
cuct a general insurance business. E. 
J. Bradley, a shoe man; Ralph Perry, 
an orchestra conductor, and John J. 
Bradley, a Utica insurance man, com- 
prise the firm. J. J. Bradley will con- 
tinue in Utica, giving part of his time 
to Herkimer, and E. J. Bradley will 
manage the Herkimer end. 





AMERICAN MERCHANT MARINE 


INSURANCE COMPANY 


AT 


THE CENTRE OF MARINE INSURANCE 
IN THE UNITED STATES 











WADE ROBINSON & CO. wwe. 


MANAGERS 





Merchant Marine House New York City 


South William and Beaver Streets 























NATIONAL UNION 
FIRE INSURANCE CO. 


PITTSBURG, PA. 





(Pennsylvania Standard) 


STATEMENT OF CONDITION 
JANUARY 1, 1918 


ASSETS 

Bonds and Stocks (Computed on valuation adopted by 
Committee of Insurance Commissioners).......... $3,184,476.33 
i i CON, . vas d wee we Obed te 6a Wwe a uiene 348,800.00 
NE cut ticaersesndewed  o R.gacdewlwsr 2,172.14 
Ee ee ee Se ey ee ee ee ee ee 890,805.49 

Premiums Uncollected, in Course of Transmission and 
i ED SR a on cigs oa ln vg anges Orme aoe 732,100.89 
ee ere er 125,866.12 
Er ey Peer ee te eee Peer 48,370.24 
I N55 vind 6 halen band doaa oo odbseeareearebe $5,332,591.21 

LIABILITIES 

Unearned Premium Reserve............ccceeeeeeees $2,801,228.46 
ee ee, re ee ae ee ee 683,155.19 
Reserve for Taxes, Other Liabilities and Contingencies 175,000.00 

SS ere reo $1,000,000.00 
PEE SS ciscce rdw netednendannes 673,207.56  1,673,207.56 
PRION TOI | fais occ io cwceccewewess weaenee’ $5,332,591.21 

















1852 — 1918 


Sixty-sixth Annual Statement 


Milwaukee Mechanics’ 
Insurance Company 


JANUARY 1, 1918 


el 

















Based on Values Adopted | 
by Committee of National Based on Company's 
Convention of Insurance Values 
Commissioners 
Cash Capital ...............$1,250,000.00 $1,250,000.00 
Reserve for Re-Insurance..... 2,822,128.85 2,822,128.85 
Reserve for Unpaid Losses.... 289,737.73 289,737.73 
Reserve for Dividend......... 37,500.00 37,500.00 
Reserve for Taxes & Expenses 100,000.00 100,000.00 
We CI 6 én Seeerlcs 1,060,789.28 857,593.93 
‘Total Assets ..............$5,560,155.86  $5,356,960.51 
‘Surplus to Policyholders. . . .$2,310,789.28 $2,107,593.93 







"Includes excess deposit New Mexico—$3,009.76. 
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seit CANNOT COLLECT 


New Jersey Fire Premiums Suits have been pending for some NEW YORK STATE DEPARTMENT 

































































z and Losses Incurred in 1917 5 time between receivers for the Grangers 

E ‘wun Mutual Fire & Storm Insurance Com- HUMBOLDT FIRE OF PA. TEUTONIA FIRE OF PA, 
Premiums Losses Pay of Carroll County, Md., against CAPITAL FIRE OF N. H. GEORGIA HOME OF GA. 
Received Incurred the policyholders. The receiver wishes 

eS ee ee $268,949 $182,576 the policyholders to pay their assess- PERCY B. DUTTON, Manager, ROCHESTER 

Agricultural ......... 91,092 37,135 ments, and the policyholders wish their 

Aibany Insurance .. 41,222 22,607 cjaims paid, but contend that their as) ———— oa 

Allemannia ......... 62,648 28,641 sessments should be offset by the | 

American, N. J...... 367,562 69,002 amount of their claims. It is pointed 

American Eagle...... 18,580 pp out to them that under the law they ~, ~, ‘ 

Atlantic City ....... 38,536 499 siiould first pay their assessments and ri D d ff 

pr ree ee 102,499 57,178 then file claims against the assets in Aon pupal baa ancas tre 

British America..... 43,209 11,543 the hands of the receiver. Council for a ( 

Buck’s Co. Con., Pa.. 2,506 28 the policyholders says‘this wouldn’t do aI ° (or for 

Buffalo Insurance.... 20,624 7,151 as the claims could not be paid out of 4 4 th 

‘Caledonian .......... 69,352 30.825 What money the receiver would have tre msuranre 0. “ 

‘ale i American 1,254 919 have in hand. It looks like a hard prob- 

oa ve gepgaaeay 256-465 133.257 lem, one about as easy as to collect OF LIVERPOOL, ENGLAND. 

Capital Fire, N. H... 10,288 4.252 from an admiring Fourth of July crowd 

Central Mfrs. Mu., O. 16,715 6,799 the cost of the fireworks, after the dis- 

Concordia, Wis...... 85,442 27,296 Pay. 

Continental ......... 394,794 aeaae seit a 1 leit tan ami ; 

County Insurance.... 16,443 15,975 INCOME TAX DEDUCTION Fi | C N k N J 

EFastern Fire......... 38,873 7,234 In the new regulations governing the iremen S nsurance 0., ewar 9 & © 

Farmers, York, Pa... 31,596 12,839 collection of the income tax, issued by 

Fidelity-Phenix ...... 252,274 113,933 Commissioner of Internal Revenue January 1, 1917 

Fire Association..... 247,323 131,661 Roper the following is one of the de- Cash Capital $1 250,000.00 

Firemens, D. C...... 2,204 - oe ere: ——lwwlllll ll KS SS ”tC~“‘“ “SNS set 5 avg arias fa 5 lilliats te ’ 

—— 150,954 58,532 Agency balances: There may also be BOE TD 06.6 6.06.60 004000000000 00eeeeeenene 

General, Paris....... 44,852 19,493 deducted from agency balances or SURPLUS TO POLICYHOLDERS. . .$3,699,322.25 

German Alliance. ... 30,480 5,201 other amounts charged off as worth- 

German-Amer., Md... 7,504 892 Jess, and losses by defalcation, pre- 

German Fire, Pa.... 7,388 2,906 mium notes voided by lapse, provided DANIEL H. DUNHAM, President 

Great American, N.Y. 482,882 198,384 such notes have at some time been | JoHN KAY, Vice-President and Treasurer A. H. HASSINGER, Secretary 

Grain Deal. Nat. Mu. 4,021 _,°2 included in gross income for income NEAL BASSETT, Vice-President J. K. MELDRUM, Assistant Secretary 

Granite State...... +. $1,281 15,116 tax purposes; otherwise they will not 

PERGRTOM  cccwssswnss 19,529 24,576 phe deductible. 

Home, N. Y......... 585,686 281,360 ' 





Humboldt, Pa........ 43,550 17,549 Authorized Capital $500,000 


re 26,784 4,353 

Industrial, Ohio...... 29.062 35,759 THE HANOVER . ft be 

Law Union & Rock.. 48,292 13,229 Hrtroit National Hive 
59.019 28,018 


London & Lancashire 


Lumber Mut., Mass. . 24,340 4,193 FIRE INSURANCE COMPANY 


Lumbermens Mut., O. 23,257 5,594 Incorporated sfse ~ 
Mass. F. & M....... 35,064 11,288 MeuUranre n. 














Merchants, Colo..... pt apr a strength ie aa insurance — 
Michigan Com....... 20,36 3,148 pany is in the conservatism of its man- 
Millers Nat., Ill...... 30,855 12,335 | @ ment, 2ee - —— Se DETROIT, MICHIGAN ai 
Mill Owners Mut., Ia. 5,378 133 | the security of its policy, A Company to be built gradually and along the indicated 
Milwaukee Mech..... 39,825 18,355 lin f 
7 . - o OR As R. EMORY WARFIELD, President es of permanence 
Minneapolis F. & M.. 2,961 2,441 FRED. A. HUBBARD, Vice-President 
National F. & M.... 27,227 10,823 E.'S. JARVIS, ‘Secretary AGENCY CONNECTIONS SOLICITED 
New Brunswick..... 80,910 27,484 WILLIAM MORRISON, Asst. Sec'y 
New Hampshire..... 124,700 54,458 . 
DOOD s- nucess aioeiee ae 42,440 19,412 HOME OFFICE —_—— 


Northwestern Nat... 25,323 11,579 Hanover Bidg., 34 Pine St. 


eR re 35,456 11,773 ° 
AMEE ccovdnecesess 26.166 35.361 NEW YORK | 
Penn. Lumber. Mut.. 37,348 6,969 HOWIE & CAIN, General Agents os S O C 1 a e Uu Uu a 








Penn. Millers Mut... 10,628 5,082 Metropolitan District 
Peoples Nat., Del.... 22,155 6,020 100 WILLIAM STREET, NEW YORK 
Phoenix Assurance... 158,880 57,090 A I C d 
Pittsburgh Fire...... 10,360 3,931 genc y ncorpora e 
Providence Wash.... 78,533 57,822 
Queen, N. Y......... 176,788 58,379 207th Year B. J. ALLEY, Manager 

- . SJ 


<pow ge 1 a SUN 
Richmond .......... 32,991 32,713 INSURANCE OFFICE OF LONDON ; 68 William St., New York 





Scottish U. & N..... 201,192 114,449 

Seaboard Fire....... 6,863 4,491 FOUNDED 1710 
Springfield F. & M.. 217,776 93,221 PPS Ce ee 

State Assurance..... 14,128 7,536 a en aes 

St. Paul F. & M...... 122577 57.239 | 54 Pine Street - New York 


ee a NST! 198810 51,868 16 WEST MONROE ST. CHICAGO. E xcep tional Facilities fe or Writi ng 


vane... 19.895 1208 PAOLPIO DEPARTMENT: || Business Throughout the United States 


United Firemens..... “ N. W. Cor. Sansome & Sacramento Sts. 





























IN on Wieidle aces dink 31,659 14,497 San Francisco, Cal. 
Western Assurance... 101,048 99 800 
WOSCTR, PBiccccccs. 6,506 5,924 








BRITISH AMERICA LOGUE BROS. & CO., Inc. 


ASSURANCE CO. Fire—Casualty—Automobile Insurance 























Incorporated 1833 Nation-Wide Facilities for Handling SURPLUS LINES 
(FIRE AND INLAND MARINE) 307 FOURTH AVENUE PITTSBURGH, PA. 
Head Office, Toronto, Canada 
United States Branch CE A ABD Ce ee RE —s a 
anuary 1, ADEQUATE ATISFACTIO 

Seve ener ihc bad fete CLARENCE A. KROUSE & CO. SE RV ] [ E 
Total losses paid in United ai LOCAL AND GENERAL AGENTS 
ae ALL LINES 325 WALNUT STREET PHILADELPHIA, PA. ALL LINES 








W. B. MEIKLE, Pres. & Gen. Mgr. PENNSYLVANIA NEW JERSEY 
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Spe cialties in 1917 “*The Leading Fire Insurance Company in America’’ 
(Continued from page 1) — ; a ARTNA INSURANCE COMPANY 


bi Ee ETE 9,031 955 Mass. F. & M........ 1,957 

















German Alliance..... 1,526 668 Michigan Com....... 534 "218 Sean 
Great American...... 13,260. 8,835 Milwaukee Mech..... 288 ious ‘ ‘ 
SS ee 106,392 45,748 New Brunswick...... 9,529 195 g 
See 9,262 os FE eee 2,061 ee Aetna Fire | nderwriters A chey 
London & Lancashire. ins See PON Kodusanccusars 32,154 
Milwaukee Mech..... 627 102 Peoples Nat., Del.... 1,813 saath of Aetna Insurance Co. 
Minneapolis ........ 2,275 8,668 Phoenix Assurance... 36,963 194 
New Brunswick...... 4,416 .-.-- Providence Wash.... 9,037 78 
New Hampshire..... 1,395 ee ee 94,219 1,036 
Northwestern Nat.... 274 ee ere 1,584 10 Application For Aaencie ; 
Maegan 190 have WOME. hcccaceres 12/578 40 PP gencies Inented 
Peoples Nat., Del.... 8,324 13,988 Rhode Island........ 22,051 98 
Phoenix Assurance... 47,376 39,109 Scottish U. & N..... 46,484 628 Home, N. Y......... 1,097,455 583,459 Hail 
Providence Wash.... 1,146 2,214 Springfield F. & M... 72,113 é; ee | 14,822 2,933 Agricultural 13.759 6.271 
OS eee 32,131 26,210 State Assurance. .... 2,579 112 {ndustrial, Ohio...... 2.934 L308 Guess stn 16.560 a ane 
Reliance .........+.. 768 25 St. Paul F. & M... 24,872 36 London & Lancashire. 57,452 15,590 Great American... 903 296 4 My - 
Rhode Island........ 13,992 7,153 United Firemens..... 384 +++» Michigan Com....... 13,727 3,991 a _ N Y agpeee Piette ected oe 
Scottish U. & N...... 7,130 4,335 Western Assurance.. 18,413 432 Millers Nat. Ill 28 403 7.128 Michig “ bv hdnaiiemaaer 1,077,469 
. ; e« § EEeeeeece ’ 4 I ee eee 92 3) 
Springfield F.& M... 44,011 33,201 Tornado Milwaukee Mech..... 93,601 14,958 Minneapolis F.& M.. 136.079 65.045 
St. Paul F. & M..... 17,177 | ee 734,234 338,156 Minneapolis F. & M.. 25,564 7,867 Northwestern Nat... 460211 287088 
State Assurance..... 56 -e++ Agricultural ........ 60,230 28,660 New Brunswick...... 21,358 1,800 providence Wash it 197 308 "92.198 
Explosion Albany Insurance... .° 80 .... New Hampshire...... 29,860 +++ Scottish U.&@ N...... 379 94 
OE: tctwaaiawsa ne 142,392 775 American, N. J...... 529,420 191,432 Northwestern Nat... 199,587 60,085 Springfield F. & : M ay 4 841 o 7173 
Agricultural ........ 8,566 .... American Eagle...... 7,987 BBOS OTIC 2. cccccccccens 49,379 10,464 si Paul F. & M..... 926812 620.705 
American, N. J...... 3,196 Oe err 34,345 fs 8. ee 11,508 Be eS ae ee ? sities 
American Eagle..... 11,378 690 Caledonian .......... 11,468 5,155 Peoples Nat., Del.... 3,391 4,289 ne . 
AUAS .occessecces +. 10,353 42 Camden Fire......... 35,376 295 Phoenix Assurance... 56,502 23,556 SUN AND PATRIOTIC A 
British-America ..... 4,672 18 Concordia, Wis...... 57,156 12,651 Providence-Wash. ... 6,468 4,125 — 
Caledonian :......... 1,857 vooe OCOMtOMAl 4.265.054 687,803 279,084 Queen .............. 156,007 53,725 Jones, Launt & Barrett, Inc. of 
COMtIMOMAR. 2.0 ccccscs 156,061 4,336 County Insurance.... 2,282 isa: nn ist ire ot awetne 16,658 3449 Philadelphia, have been appointed lo 
Fidelity-Phenix ...... 138,899 4,310 Fidelity-Phenix ..... 809,929 317,670 Richmond .......... 4,571 1,452 Cal agents there for the automobile de- 
Fire Association..... 10,767 152 Fire Association..... 78,036 29,077 Rhode Island........ 17,897 4,539 Partment of the Sun and the Patriotic, 
ree 4,166 eee SE: wewcweeedess 15,828 1,034 Safeguard .......... 2,020 212 a —— 
German Alliance..... 12,594 10 German Alliance..... 14,044 1,739 Scottish U. & N..... 61,859 8,621 
Great American,..... 78,497 42 German-Amer., Md... 601 217 Springfield F. & M... 400,696 124,382 IN THE SOUTH 
OMEOON coc ccwsvces 2,408 269 German Fire, Pa..... 3,439 1,693 State Assurance..... 2,265 245 ©. F. Shallcross, manager of the 
i. 2h. BC xccesndwe 148,344 2,807 Great American...... 393,846 133,198 St. Paul F. & M..... 452,756 201,853 Royal, and John H. Stoddard, of the 
ne ek, Ee 7,402 75 Grain Deal. Nat. Mu.. 11,421 9,619 Western, Pa. ....... 988 477 New York Underwriters Agency, are 
London & Lancashire. 12,319 soe PEE sis awiswawe 4,198 452 Western Assurance... 18,011 4,095 in the South. 
1885 Thirty-Second Annual Statement 1918 1837 Organized 1837 1918 
OF THE 8lst Annual Statement 
GRANITE STATE FIRE || Westchester Fire | c 
INSURANCE COMPANY OF NEW YORK 
of PORTSMOUTH, N. H. January Ist, 1918 
CALVIN PAGE, President JOSEPH O. HOBBS, Vice-President ASSETS 
ALFRED F. HOWARD, Secretary JOHN W. EMERY, Ass’t Secretary RN ANE I aus aa a pia bw weil boiler monn qualia aivaaal pide .. .$6,044,097.19 
Real Estate and Mortgages on Real Estate..... EEE - 109,510.00 
DECEMBER 31, 1917 CN NS NE IDs onc dc kc'cxcvcccesccacecavescece 1,123,427.94 
Premiums in course of collection.............00ceeeeeees 682,063.84 
ASSETS I eo’ 
, : Oe NN GS MNUNOOUS 55. 65:09 0000s ci Vee eeeadwnawavea 32,499.74 
State, City and Railroad Bonds..............-.eeeeeeeeee $ 957,599.00 ea. aie 
Oe CIGEE TIS. g oc wiccccccrcecasccceccs neces 78,600.00 NE I 2 cin Sain aig iy rt nna nad Oak hoe *$7,991,598.71 
ee I iicnae ind 605 000 04 we hewneeenesen 75,200.00 
PE SD QU cwcvcncecscrencvevccscecstavesseuess 18,200.00 . LIABILITIES 
First Mortgages on Real Estate.............ccccccceccces 35,600.00 SE EI i ae Seeks enn Sed MA Ae GS 0 OM fant wanes $1,000,000.00 
er So ice ss stebedinn sews doee sown ee 104,176.08 Reserve for Unearned Premiums...............eeeeeee00: 4,570,803.37 
Agents’ Balance, net..........+...... See Rad vata dee wea 166,839.71 ee Cae TONED. TAI asic cece dvaceetswvcaesivess 708,356.62 
EE Saco iwccuuerws stu Rinee Tweenies Kans 14,903.65 Re a Pe ITER Ore Cee rT 160,000.00 
BP? Se UII iivane piers vic gsdord se kSw sive mahek newer’ 3,788.72 OE MIE i565 0-6 0:8 od ainiddp de'vae eee Naa aed vee 1,552,438.72 
re ee ee ee ee eee ee $1,454,907.16 $7,991,598.71 
LIABILITIES } *Seci ri aluatio based on figures fixed by Insurance ommissioners. Includes 
eee NT ee ee ne scala ie de eeberaneee 8 yen : canaae deposit of $13,225.02 in Guaade. , 
eserve for unearned premiums...............seeeeeee8% 809,668.¢ ; : . : : . 
All other liabilities. hs ee 35.631.75 This Company has been in CONTINUOUS and SUCCESSFUL operation 
: Be te ta ietiney Oma as 1s ¢ for EIGHTY-ONE YEARS, and operates under provisions of SAFETY 
CAINE TOE POU We oc cccccccsssrcccsivcssevdvcosscess 200,000.00 . rates 
ET nn cacaccbaviactndedesdneuketeveebarecettia 333,041.83 FUND LAW OF NEW YORK. 
ERE GEORGE R. CRAWFORD, President H. H. CLUTIA, Secretary 
RRR are net a eS See: eRe eee NC eT $1,454,907.16 OTTO E. SCHAEFER, Vice-Prest. & Treas. GEORGE B. CRAWFORD, Ass’t Scc’y 
WALLACE REID, Manager Metropolitan District, 
THE WILLIAM H. KENZEL CO., 56 Maiden Lane, New York City 
, METROPOLITAN AGENTS R WM. H. McGEE & CO., General Agents, 
19 Liberty Street » - . New York City Marine Department, 15 William St., New York City 














JONES, LAUNT & BARRETT, Inc., GENERAL AGENTS 


CAPITAL FIRE INSURANCE COMPANY of CAL. BOSTON ll 











CHICAGO BONDING & INSURANCE COMPANY new york | We are strictly an Agency Office, and can offer 
GREAT EASTERN CASUALTY COMPANY LONDON service and facilities anywhere in the United 
THAMES & MERSEY MARINE INSURANCE ©O., Ltd. CHICAGO | States 
SECURITY MUTUAL FIRE INSURANCE CO. of MINN. | BALTIMORE | 

HEAD OFFICES: 411-13 Walnut Street, PHILADELPHIA NEW YORK OFFICE: 95 William Street, NEW YORK CITY 
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MARINE DEPARTMENT 
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The Marine Broker’s 
Relation to Assured 


VIEWS OF A MANCHESTER MAN 





Must Know the Law as Well as the 
Policy, He 
Says 
James A. Reid, of Wallis, Stott & 


Co., brokers, Manchester, Eng., recent- 
ly made some observations about the 
broker’s relations to his marine insur- 
He said, in part: 

“It is imperative that the broker 
dealing with marine insurance should 
be really conversant with, not only the 
rates and security of the various com- 
penies and underwriters, but more par- 
ticularly the law and practice of ma- 


ance client. 


rine insurance. The wording of the 
various clauses of the policy, owing 
to the fact that they have been in- 


conrporated in the policy in some cases 
for nearly 200. years, do not always 
mean today, what one would on a su- 
perficial glance think. Again, it will 
ke found that these clauses, whether 
written or printed, often contradict one 
another, therefore, it is necessary to 
be in a position to fully and accurate- 
ly explain same to the client, as it 
frequently happens that the assured 
set a wrong impression of the value 
of the cover, which is to be avoided 
as far as possible. Owing to the vari- 
ety of destinations, and of interest 
shipped by firms, it is necessary to be 
in a position to draft special clauses to 
neet special cases, and in order that 
the assured can be properly protected, 
the broker must have a considerable 
experience of the business or be in a 
position to obtain the advice or assist- 
ance of someone able to do this work. 


Claims 

“Again, the marine insurance broker 
has to see that the claims arising on 
hie policies are satisfactorily collected, 
and this, perhaps above’ everything 
else, requires knowledge of the law 
of marine insurance. In fact, the less 
the drafter of a policy has known of 
the subject the more difficult will be 
the satisfactory collection of the claim. 
It is therefore imperative that the ma- 
rine insurance broker should be a man 
of practical experience, otherwise his 
clients will not receive the treatment 
they should. On the other hand, the 
broker with experience will be at a 
great advantage over the broker with 
only a superficial knowledge of the 
subject, as in the event of a claim 
he can step in and straighten out the 
matter, whereas the other broker is in 


Great American 


Insurance Company 


New Pork 


INCORPORATED ~ 1872 


STATEMENT JANUARY 1.1017 


RESERVE FOR ALL OTHER LIABILITIES 


10,954,055 


NET SURPLUS 


10,759,422 
23.713.477 


HOME OFFICE No. 1 LIBERTY ST. 
NEW YORK CITY 
JESSE E. WHITE 
VICE PRESIDENT 


ALEXANDER R. PHILLIPS 
ASST. SECRETARY 


CHARLES G. SMITH 
PRESIDENT 

EDWIN M. CRAGIN 
SECRETARY 











a hopeless position. Further, in deal- 
ing with marine insurance I maintain 
that it is the duty of the broker to 
pay more attention to the class of 
cover he gives than the premium 
charged. We all know that it is natur- 
21 for the firm to consider rates first, 
but I think you will find that when the 
difference is explained to the clients 
they will appreciate the difference, 
and will generally be prepared to act 
wpon your advice. If this principle is 
carried out the broker will find his 
duty of collecting the claims much 
simplified. 

“Again, it is sometimes the case that 
the assured is entitled to a larger 
amount under his policy than he claims. 
'n this case it is the duty of the broker 
to collect the correct amount, and to 
remit the amount less the. usual col- 
lecting fee to the assured. In such 
cases, if the claims are dealt with by 
a broker without experience the firms 
will lose the additional amount to 
which they are entitled, as would prob- 
ably be the case if no broker had been 
employed and the claim was sent di- 
rect to the underwriters. 

“Secondly, there is the duty of the 
brokers to the underwriters. 


Duty to Underwriters 


“The broker does not in many cases 
reveal to the underwriter the name of 
his clients as he has to in the case 
of other classes of insurance, there- 
fore, the underwriter hag a right to 
lok to him to protect his interests as 
tar as the moral hazard is concerned 
as far as possible, and the broker must 
disclose anything known to him which 
would influence the acceptance of the 
risk or otherwise. Again, the broker 
must see that all information he gives 
in connection with the risk is correct, 
otherwise the policy can be voided on 
the grounds of misrepresentation, and 
similarly, unless all matters relative 
to the risk are disclosed, can be voided 
on the ground of concealment of ma- 
terial facts. The 1906 Marine Insur- 
ence Act confirms that the broker is 
directly responsible to the underwriter 
for the premiums and the assured to 
the broker, but in the case of claims 
the underwriters are directly responsi- 
ble to the assured for the payment of 
the claim, and the assured has no claim 
on the broker for payment of a loss 


insured against. In the event of a 
broker not passing on the premium 
to the underwriters for any reason, 


the underwriter has still to fulfill the 
obligations of the ‘policy to the assured. 


At the end of May, 1916, a most 
important decision was given in the 
case, Dickinson v. Devitt. Judge At- 


kin held that the loss resultant to the 
assured owing to their inability to re- 


INSURANCE AT OUR 





EASTERN MARINE UNDERWRITERS, Inc. 


GEORGE A. EVALENKO, President 
C. RUSSELL EBERT, Secretary 


MANAGERS 


OF THE 


MARINE DEPARTMENT 


OF THE 
EQUITABLE UNDERWRITERS 
OF 


NEW YORK 
FOR WHICH WE ARE NOW PREPARED TO BIND ALL 


LINES OF MARINE AND WAR, ON CARGO AND HULL 
TEMPORARY OFFICE 


50 Broad Street, New York City—Suite 620 
TELEPHONE 263-24 BROAD 








WAR RISK RULING 
McAdoo on African Trade Routes— 
Sailing Vessels on Route to 

Be Insured 

D. C.—Because of the 
extending of the submarine war zone 
by the German Admiralty to include 
the African trade routes, Secretary of 
the Treasury McAdoo has issued an 
order making mandatory the insurance 
of masters, officers and crews of Am- 
erican merchant vessels traversing 
this lane of ocean travel against loss 
of life and personal injury by the risks 
of war, and for compensation during 
detention by Germany or her Allies. 

This new order of the Government 
applies to American vessels traveling 
the trade route all American ports to 





Washington, 


the Cape Verde Islands and ports on 
the west coast of Africa, north of 
Sierra Leone, and vice versa. The or- 


der is effective as to vessels sailing 
from a United States port on and after 
February 1, 1918, and as to vessels sail- 
ing from a foreign port on and after 
Mebruary 15, 1918. 

“Under previous orders 
rule applies to vessels 
tirade from all ports to 
ports on the Mediterranean coast of 
Africa, the Azores, Madeira and Ca- 
nary Island, and ports in Morocco and 
vice versa,” Secretary McAdoo de- 
clared. “These orders were issued un- 
der authority of the act of Congress 
approved June 12, 1917, providing for 
this form of insurance ‘wherever it 


the 
engaged 
Europe and 


same 
in 


cover same from the underwriters due 
to the fact that the broker had failed 
to carry out his instructions was re- 
ceverable from the broker. . This de- 
cision recognizes the liability of the 
broker; and the right of the client to 
rely on the broker. A decision with 
which all competent brokers will readi- 
ly agree, 











56 Beaver Street - 


S. DD. MCCOMB & Co. 


INCORPORATED 


New York 













Managers Marine Department 
AMERICAN INSURANCE CO., OF NEWARK, N. J. 
FIREMEN’S INSURANCE CO., OF NEWARK, N. J. 

GLENS FALLS INSURANCE CO., OF GLENS FALLS, N. Y. 
HANOVER FIRE INSURANCE CO., OF NEW YORK, N. Y. 
Marine Agents 
ULOBE & RUTGERS FIRE INSURANCE CO., OF NEW YORK, N. Y. 




















CABLE ADDRESS: MACOMB, N. Y. 





TELEPHONE BROAD 631 




















shall appear to the Secretary of the 
Treasury that in any trade, the need 
for such insurance exists.’” 

At the same time, the Secretary an- 
nounced that sailing vessels going to 
and from the same area, their cargoes, 
freights and passage money will not 
be insured by the Bureau of War Risk 
Insurance. This ruling follows one 
previously made that such insurance 
ou account of sailing vessels through 
the so-called “War Zone” would not be 
granted by the Bureau. 


PILFERAGE MARKET NIL 


Spanish, Portuguese and South Ameri- 
can Ports in Particular Are 
Targets For Underwriters 
Starting a few weeks ago with a 
tendency to boost the rates a trifle be- 
cause of the increasing losses, most 
companies have now excluded pilfer- 
ege from their contracts except in spe- 
cific instances. In cases where cover- 
age is being left in the contract it 
is usually under ‘pressure as an ac- 
commodation and at greatly increased 

rates. 

Pilferage losses have been running 
particularly heavy in Spanish, Portu- 
guese, South American and Mexican 
ports and underwriters are declining to 
issue pilferage coverage destined to 
these ports at any rates at all. 

The principal reason ascribed for the 
increased pilferage losses in other 
l:uropean ports is that there are few 
able bodied and experienced men now 
handing shipments. 





A bill introduced in the New York 
Legislature would extend the time in 
which to complete organization of mu- 
tual automobile insurance companies 
to six months from the date on which 
the company is authorized to issue pol- 
icies. The required minimum premium 
cost of insurance would be reduced to 
$30,000. 





GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK. 


ORGANIZED 1859 
STATEMENT, JANUARY 1, 1917 


Cash Capital ....... $1,000,000.00 
eer . 8,553,704.22 
Ne re . 4,222,485.60 
Net Surplus ....... . 8,331,218.62 
Surplus for Policy 


olders .......... 4,831,218.62 


HEAD OFFICE 
Cor. William and Cedar Streets 
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CASUALTY AND SURETY NEWS 


Commercial Methods 
Hurt Whole Business 


PRESIDENT A. E. FORREST’S VIEWS 








Health and Accident Convention in 
Chicago—New Manual Submitted 
—War Expenses 





Declaring that the commercial health 
and accident business has fallen into 
a deplorable condition, largely through 
lack of co-ordinating organization, 
President A. E. Forrest, of the Health 
& Accident Underwriters’ Conference 
sees special need for maintaining that 
organization. 

At the midwinter meeting, which 


opened at Chicago February 13 and 
continued through Thursday, President 
Forrest urged those engaged in month- 
ly premium business to forget, if neces- 
sary, individual preferment in the inter- 
est of rapid and permanent improve- 
ment of the entire system. 
“Huns” and “Turks” 

Mr. Forrest deplored the effect of 
wars of competition and pictured the 
blessings of peace through concert. 
The Conference Code of Ethics, he re- 
ferred to as the most important and 
far reaching step taken by the confer- 
ence, and added: 

“It is unfortunate for conference 
members engaged in the commercial 
line that no similar attempt at har- 
monizing differences between compa- 
nies in that line has been made. We 
find in that line no attempt to encour- 
age the seeking of new risks, but on 
the contrary companies publicly an- 
nouncing that they will duplicate any 
policy of any competitor, will pay as 
much commission for a risk switched 
as for a new risk, and generally, show- 
ing such a spirit as we are today in- 
clined to attribute only to the Hun 
and the Turk.” 

Legislation May Hurt 

President Forrest hinted that correc- 
tion of the commercial line by legi+ 
lation may take such form as will work 
serious injury to all personal accident 
and sickness business. Under the pres- 
ent system, renewals cost too much, 
suid he. Inequality in classifications 
will cease with the introduction of the 
hew Conference Manual. 

President Forrest attacked the free 
time evil and regards the subject as of 
vital importance. The malingerer fur- 
Dishes another problem of far reaching 
effect which must soon be dealt with. 
He also urged public advocacy of some 
workable measure that will replace the 
proposed German jnsurance system in 
the minds of social workers. 

Sanders on Expenses 


W. R. Sanders. secretary of the Am- 
erican Liability, spoke on meeting in- 
creased expenses and declared that the 
only practical way at present is to col- 
lect the first month’s premium in addi- 
tion to the policy fee on all new policy- 
holders. 

In an able paper on the necessity for 
Publicity regarding the evils of the pro- 





posed compulsory social insurance sys- 
tem, C. D. Babcock, secretary of the 
Insurance Economics Society, marveled 
at the “utter failure of most companies 
to make use of the local influence of 
their agents. There is something lack- 
ing between the average home office 
and the average field force. We must 
fight compulsory State insurance and 
work for health conservation.” 


B. P. Scott on Waste 

In an address entitled “Squeezing 
the Water Out of Premium Account,” 
bP. P. Scott, agency manager of the 
North American Accident, spoke of 
stabilizing the monthly payment sys- 
tem, saying that for obvious reasons 
ccmpanies must, if possible, dismiss 
the thought of collecting a war tax on 
already established industrial business. 


“From the standpoint of permanency 
and stability to bring industrial rates 
to a par with commercial rates and in 
addition to such rates require the col- 
lection of a policy fee, would have a 
tendency to drive our forces to the 
commercial field. 

“As the head of an agency force, I 
could not possibly advocate the feasi- 
bility of a reduction of agents’ com- 
missions as an avenue for relief. 


Offers But One Solution 

“The sound solution lies in the collec- 
tion, in addition to the policy fee, of 
the first month’s premium for putting 
‘he business on a sound basis, for im- 
mediate and future needs (as far as we 
know at this time) and as a means of 
accomplishing our aims with the least 
possible disturbance to the field forces 
and the buying public. 

“This squeezing out process, opera- 
tive through classification manual and 
thirty days’ proiection at full premium 
rate as applied to any company with 
a million dollar industrial premium in- 
eoame will mean the elimination of at 
least $140,000 waste, an amount equal 
to fourteen per cent. of gross annual 
premium income. This margin is great 
enough, if in actual operation, to war- 
rant the dismissal from our minds (as 
far as the present is concerned) of 
any thought of the necessity for in- 
creased premium, reduced agents’ com- 
missions or any other serious change 
apparent at this time.” 


Manual Committee Active 

The manual committee presented 
through Chairman R. Perry Shorts an 
encouraging report of the prcegress 
nade in making the much needed re- 
classification of risks and the new 
manual was submitted for adoption. 

Thomas P. Nelson, of the Wisconsin 
Department, spoke on the effects of 
standard provisions and Harry Newman 
Tolles, of The Sheldon School, on “The 
Human Balance Sheet.” 

The Mutual Section held its session 
Tuesday. 


TO EXTEND NEW YORK LAW 

Bills have been introduced in the 
New York legislature to bring em- 
ployes of theaters and similar places, 
end also men engaged in the various 
l:nes of forestry work under the com- 
pensation law. 
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General ecident 


FIRE AND LIFE 


SSURANCE CORPORATION, Ltd. 


FREDERICK RICHARDSON, United States Manager 
GENERAL BUILDING - 4TY & WALNUT STS. 
PHILADELPHIA 








Collision). 


BURGLARY 





You can Sell our new forms of 


Accident and Health Policies 


Send for Samples 


OUR LINES 
AUTOMOBILE 
(Liability, Property, Damage and 
GENERAL LIABILITY 
ACCIDENT AND HEALTH 


PLATE GLASS 


We Guarantee 


“SERVICE THAT SATISFIES” 


and 


“PROTECTION THAT PROTECTS” 


Great Fuastern Casualty Co. 


Home Office, 55 John Street, New York 


Incorporated 1892 








SERVICE TO MANUFACTURERS 

Augustus H. Knoll, general agent for 
the Aetna companies at Buffalo, is op- 
erating a new service for manufac- 
turers. In a circular to them he gays: 

“If ‘you are operating a ‘Non-Essen- 
tial’ industry and—in order to avoid 
the loss consequent upon the restric- 
tions as to fuel or electricity upon 
non-essential industries—desire to en- 
gage in manufacture of war supplies or 
essentials, we suggest there are two 
things you may do: Communicate 
with George N. Peek, industrial repre- 
sentative, War Industries Board, Wash- 
ington, D. C., to ascertain what gov- 
ernment and war demands your plant 
cain be adapted to supply; Place your 
name upon our United States Govern- 
fent Supply Indexes as to kinds of 
pioducts or supplies you are able to 
manufacture so that we may give you 
notice of government requirements in 
such classes. 
gratuitously.” 
REPRESENTING MARYLAND AS- 

SURANCE 

The Maryland Assurance Corpora- 
tion has selected life agency represen- 
tatives as follows: Karshner, Krumm 
& Co., Columbus, Ohio; The Jones- 
Hewit Insurance Agency Company, 
Youngstown, Ohio and George N. Bei- 
sel, Baston, Pa. 


This service is furnished 


Travelers Wins “Notice” 
Case in Michigan 


REVERSE LOWER COURT VERDICT 





Agent Has No Power to 
Conditions of Policy—The 
Circumstances 


Waive 





A suit under an accident policy issued 
in 1896 by the Travelers Insurance Co., 
to run for thirty years, has just been 
decided in favor of the Company by the 
Supreme Court of Michigan. 

The question at issue was whether or 
not the insured complied with the pro- 
visions of the policy requiring immedi- 
ate notice of accident. The insured 
sustained an accident on November 21, 
1913. The injury was a severe one, and 
nearly caused his death. He was in 
the hospital for a month, and unable to 
attend to any business. After his re- 
turn home he required the services of 
a physician for a considerable time. 

About May 4, 1914, for the first time, 
the insured remembered the existence 
of his policies, but could not find them, 
and did not remember their provisions. 
On May 4, 1914, he addressed a letter 
to J. M. Thompson, the agent of the 

(Continued on page 18) 
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E. F. Hord’s Big Lines 


Last December E. F. Hord’s office of 
the Maryland Casualty in New York 
handled some big business for that 
Company. There was a new work- 
men’s compensation line with a pre 
mium of $7,134.90; a new liability pol- 
icy, premium $15,374.84; an automobil > 
line, premium $20,640 and a renewal for 
$2,420; a renewal boiler premium of 
$24,448 and a new plate glass premium 
of $1,076.51 

* + * 


Nat Wills’ Widow Collects $27,500 


One Sunday afternoon towards the 
close of last year Nat M. Wills, the ac- 
tor, was killed by the gas from the ex- 
haust of his automobile while in his 
own garage. He carried an accident 
policy in the Fidelity & Casualty, and 
the Company paid his widow $27,500. 
The business was written through th? 
office of E. E. Clapp & Co., New York. 
The proof of death was presented to 
the Company one forenoon and the 
same day the check in payment of th» 
claim was delivered to the beneficiary. 

+ ” + 
Record Sprinkler Losses 

Sixty sprinkler leakage losses in 
seven days is a record established by 
the Maryland Casualty. Thus sprink- 
ler leakage protection may be said to 
have “arrived.” It took the unusually 
severe weather and abnormal condi- 





t'ons brought about by the war to dem- 
custrate the need and value of this 
protection. Full credit should be given 
tu those who have persisted in culti- 
vating this line when the public was 
less appreciative of its merits. From 
now on it will hardly be so difficult to 
convince a business. man that this 
form of protection he can ill afford to 
be without. Most of the losses in the 
Maryland’s list of sixty were in New 
York and Toronto. 
+ ” * 
Helping Uncle Sam 
Clarence S. Spader, executive special 
agent for the Fidelity & Casualty at 
the home office, has given his time for 
the last two weeks to the advertising 
department of the War Savings Com- 
mittee of New York City. His work 
is interviewing iarge advertisers to se 
cure appropriations for advertising 
the Thrift Stamps and War Savings 
Stamps. He has thus far been very 
successful and has interested some biz 
men in the work. The newspapers 
make a space rate of about half usual 
prices. 
- os ” 

KH. L. Parker With Globe Indemnity 

Harry L. Parker of Rochester, form- 
erly resident manager for the Fidelity 
& Deposit, has been appointed general 
agent for the Globe Indemnity in the 
some field for health and accident 
lines. 
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, Fidelity and Surety Bonds, Liability Workmen’s 
Compensation, Automobile, Accident, Health, 
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T. J. FALVEY, President 
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Travelers Wins Case 
(Continued from page 17) 


Travelers, telling of the injury. To this 
letter apparently no reply was received. 

On July 14, 1914, plaintiff's attorney 
called at the office of the agent, to learn 
what he could about the matter and, 
if possible, to get a copy of the policy. 
He procured a preliminary notice blank, 
which was sent to the Travelers’ agent 
on July 18, 1914. 

On August 4 the Company’s agent 
wrote the plaintiff, enclosing blanks 
upon which to make affirmative proofs 
of disability, and these were filled out 
and returned on November 9, 1914. Be- 
tween August 4 and November 9 the 
plaintiff submitted to a physical exami- 
nation by physicians for the Company. 

The lower court directed a verdict 
for the defendant, on the ground that 
the plaintiff could not recover because 
he had failed to comply with the provi- 
sions of the policy which, in addition to 
requiring immediate notice, required 
that affirmative proofs be filed within 
seven months from the time of the ac- 
cident. 

The court, in reviewing the case, said 
that no notice was attempted to be 


given until nearly seven months after 


the accident happened, and no affirma- 


tive proofs of the accident were filed 
until more than eleven months had in 
tervened. 

Attempts at waiver on the part of the 
Company were shown by the plaintiff, 
and in its opinion the court said that 
the most that could be said was that 
what was done was that if the plaintiff, 
knowing the attitude of the defendant, 
desired to enter into negotiations, the 
plaintiff's agent would furnish proofs 
that would be presented for the con 
sideration of the home office, the letters 
in reference to the matter specifically 
siating that claim blanks were furnished 
without prejudice to any of the Com- 
pany’s rights under the policy. 

In its final conclusion, the court said 
that before any act was done where- 
upon waiver was claimed, the policy by 
its express terms became forfeited. Tho 
agent insisted all of the time that his 
acts must not be regarded as a waiver. 
The policy stated in clear language that 
the agent had no power to waive its 
ecnditions; and to hold that what was 
dene in this case could be regarded as 
a waiver would be to go further than 
any of the authorities warranted. 





“The Texas Employer,” published 
monthly by the Texas Employers In- 
surance Commission, has made its de- 
but. 





ESTABLISHED 1869 


Interest due and accrued.................. 





i ida cunenyinuennetnsaubeiees 


Deposited 


LONDON GUARANTEE & ACCIDENT COMPANY, Ltd. 


OF LONDON, ENGLAND 


25th Annual United States Branch Statement 
DECEMBER 31, 1917 , 


ASSETS 


Government, State, Municipal, Railroad and Public Utility 

Se ere . 
First Mortgages on Real Estate............ 
Cash on hand and in Bank................ 


pesbieseoa $6,116,701.02 

4,000.00 
495,210.22 
104,649.87 


Premiums not over three months due in course of collection  1,698,113.15 


149, 494. 78 $8,568, 169.04 


WITH INSURANCE DEPARTMENTS 
AND UNITED STATES TRUSTEE 


LIABILITIES 


Claim Reserve: 
Compensation and Liability Departments. 


(As required by Insurance Department of New York) 

Ce I oii 5.0660cd5c0dccrdsveadess 
All Other Departments .................. 26 
Reserve for Unearned Premiums............... 
SR ETD ccvccdecvtbvaveedeeresueenvs ser 
Reserve for Return Premiums, Commissions on Outstanding 
Premiums, and all other Liabilities........ 
Special Reserve for Federal Taxes............. 
Voluntary Additional Reserve for Contingencies ............... 


SURPLUS TO POLICYHOLDERS 


HEAD OFFICE, CHICAGO, ILLINOIS 
F. W. LAWSON, General Manager 


- tL. 


F. J. WALTERS, 
Resident Manager Eastern Dept., 55 John St., New York City 


STOKES, PACKARD, HAUGHTON & SMITH, 
Resident Managers Middle Dept., 432-436 Walnut St., Philadelphia, Pa. 


ELMER A. LORD & COMPANY, 


Resident Managers New England 


GALLIVAN & O’DONNELL, 


Gen’l Agents, Rooms 25 and 26 Wilcox Bldg., 48 Custom House Street, 
Providence, R. I. 


$5,966,920.77 


Writes: Workmen’s Compensation, Employers’ Liability, General Liability, Workmen’s Collective, Elevator, 
Teams, Automobile, General Accident, Health, Credit, Burglary and Boiler Insurance. 


U. S. BRANCH 1892 


rite ewenenad nase hema $3,247,166.55 


166,807.10 
23,415.30 
2,479,077.76 
190,142.59 


472,949.83 
Sneae ante ven mason ces eee 
1,055,609.91 


$8,568, 169.04 


Dept., 145 Milk St., Boston, Mass. 
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Among the business men principal 
Bustiness of the country who keep the premium, 
Conditions in particularly close touch 
Forecast with business conditions 


is E. M. Treat, president 
of the American Credit Indemnity Com- 
pany, St. Louis, which makes a speci- 
alty of insuring mercantile accounts 
and has the largest business of that 
kind in the country. Naturally trade 
conditions, commodity prices and com- 
mercial failures are followed with par- 
ticular care. Mr. Treat holds the view 
that there is a close connection be- 
tween these three factors. They are 
interdependent. The first two go hand 
i: hand, while commercial failure lia- 
bilities take the opposite course. When 
prices and profits increase failure lia- 
bilities decrease; and when commodity 
prices fall, failures increase. 

An advance in prices should tend to 
derange business. The higher the 
price, under normal conditions, the 
greater the danger. There is a price 
which the average man of moderate in- 
come cannot pay. When this price 
shall have been reached he must stop 
buying or practice rigid economy. A 
diminished demand for goods cannot 
fail to affect prices. When prices fall, 
merchants must be cautious; when 
gcods cannot be disposed of, an in- 
crease in failure liabilities is inevitable. 
When England, France and the United 
States stop buying supplies for military 
purposes, prices should decline rapidly, 
and failures should increase in nearly 
ali lines of business. 

The two years of 1905-6 with failures 
of 221 millions of dollars were followed 
by failures of 419 millions of dollars in 
1907-8. The two years of 1909-10 with 
failures of 356 millions were followed 
by failures of 394 millions of dollars in 
1911-12. The two years of 1911-12 were 
followed by the three poor years of 
1913-14-15, during which time the fail- 
ures amounted to 932 millions of dol- 
lars. 

All these facts, we should say, would 
fairly indicate the following conclu- 
sions: 

(1) That merchants are buying from 
a larger number of manufacturers and 
jobbers at greatly increased prices, en- 
tailing a proportionately greater risk to 
the sellers. 

(2) That there will be a very large 
increase in failures as a result of the 
decline from the present high point of 
inflation back to even the normal point. 

(3) That the injurious consequences 
resulting from the next business depres- 
sion, when it comes, will be greater 
than any heretofore experienced, be- 
cause merchants will go into the next 
depression with accounts far greater in 
amount than at any previous time. 

(4) That it is highly necessary that 
manufacturers and jobbers bring their 
credit transactions more in accord with 
the rated financial responsibility of 
purchasers, that terms of sale be con- 
servative, that past due accounts re- 
ceive prompt attention. 

(5) That the problem of business 
now is not so much to sell goods at 
a profit, but to provide against an in- 
evitable decline in the price of goods. 
which must come soon or late. To get 
cash is to avoid the risk; to sell on 
short time, to diminish it; to insure the 
accounts is to provide against the risk. 

* * * 


Speaking of the bonding 


Bond field, President John T. 
Premium Stone of the Maryland 
Delays Casualty says: “There is 
one persistent and vexa- 

tious evil in the bonding business, 


which we have been fighting ever since 
we added that department to our busi- 
hess in 1910. It is the evil of delay in 
the payment of renewal premiums. 
Once more we emphasize the require- 
Ment that the agent must notify the 








that he personally owes us 
year by year, iso long 
as our obligation as his surety is alive, 
and that it must be paid as each an- 
niversary date arrives. Whether there 


are assets available in the estate, or 
whether there are or are not other 


conditions offered as excuses for non- 
payment, does not interest us. It is 
the agent’s plain duty to make all this 
clear to the principal and not to ac- 
cept business if there is a likelihood 
of trouble or delay in collecting re- 
newal premiums. We are sometimes 
told that other companies are habitu- 
ally lax at this point. If that is true, 
then it is simply another point at which 
their methods are less efficient than 
curs; and we shall, therefore, as usual, 
adhere to our own better ways.” 


Many agents seem of the 


Accident opinion that war condi- 
Insurance tions will temporarily put 
and War a stop to further develop- 
ment of health and acci- 

dent insurance. It is contended that 


the draft will automatically remove a 
large proportion of desirable prospects 
and that taxes and higher living costs 
will preclude most of the remaining 
eligibles from extensive purchases of 
these classes of insurance protection. 

We do not think the war will se- 
ricusly or permanently affect this fea- 
ture of the casualty insurance business. 

It is true that war conditions will 
force a certain readjustment of pre- 
vious lines of attack, but it does not 
seem probable that the business will 
become entirely demoralized as a re- 
sult thereof. 

The same need for economic protec- 
tien, such as accident and health in- 
surance so admirably affords, exists to- 
cay as it did in the “piping times o’ 
peace.” Indeed, the present abnormal 
cest of everything by which our very 
«existence ig regulated has so reduced 
the purchasing power of money that it 
is even more imperative for men of 
limited income to provide themselves 
with some proper safeguard. 

Harder work and more intelligently 
directed effort is all that is required 
of the solicitor to maintain the develop- 
ment of health and accident insurance 
at the same encouraging level réached 
in 1916. 

New prospects must be discovered. 
The results shown at the conclusion of 
1917 by no means measure the limits 
of possible growth and development 
which accident and health underwrit- 
ing may attain. There are still hosts 
of good prospects to whom the message 
may profitably be carried. 





LIABILITY HAZARDS AND POPU- 
LATION 
In liability rating in New York City 
it has been found that in the territory 
which carries the highest rate the den- 
sity of population is more than three 
times ag great as in the territory carry- 
ing the lowest rate. Also, the percent- 
age of alien population in the high 
rate territory is four times that in the 
least hazardous sections. 





The Employers’ Liability 
Assurance Corporation, Ltd. 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 


SAMUEL APPLETON, United States Mgr. 


33 BROAD STREET, BOSTON, MASS. 
AGENTS WANTED 
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PETER EPES, Agency Mgr. 








E. P. AMERINE, Secretary 


[ w. =. smart, President 
GEORGIA CASUALTY COMPANY 


HOME OFFICE: MACON, GEORGIA 


“DIXIE AUTO POLICY” 
THE LAST WORD IN MOTOR INSURANCE 


Surplus and Reserves to Policyholders........$1,688,506.87 




















The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


HOME OFFICE, 47 CEDAR STREET 
CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
Russell R. Cornell, Vice-Pres. S. Wm. Burton, Sec. Alonze G. Brooks, Ass’t See. 


RELIABLE AND ENERGETIC AGENTS WANTED 
























THE SIGN OF GOOD CASUALTY INSURANCE 
HEAD OFFICE F. J. WALTERS 





CHICAGO Se 
' 55 JOHN STREET 
F. W. LAWSON New York 
General Manager 
iabilits i Elmer A. Lord & Co. 
Liability, Accident, 
Burglary, Boiler and 145 Milk St., Boston 


z= ae 5 yr Resident Managers 
Credit Insurance Established 1869 New England 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 
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Cash in Banks and Office.......... $145,754.45 
Mortgages, Stocks, Bonds and In- 
VORLBRES coccccevcceccocaceessesecs 2,328,215.00 
Interest due and accrued Decem- 
ber 31, 1917 nccccccccscccecccosesecs 22,191.22 
Premiums in the course of collection 351,329.74 
Accounts receivable ......csccceseeceeees 3,786.21 
$2,851,276.62 
Lb LIABILITIES 
Capital cccncicsicccavavcggevsce geaeeeeses $500,000.00 
Reserve for Unearned Premiums....... 1,037 ,809.18 
Reserve for Liability and Compensa- 
Ca EONS dcisiscnsacdesedenecedetoue . 706,045.00 
{ Reserve for other than Liability and 
' Compensation (Claims ........++se++005 107,391.84 
Reserve for Taxes, Commissions due 
and all other liabilities ...........++. 133,787.49 
GUPPIGS ccccrccccccescocveccesns 366,243 41 


$2,851,276.62 


Compiled under the laws of the States of New 
York and Massachusetts and examined and cer- 
tified by Joseph Froggatt & Co., Inc., represent- 
ing the Banking and Insurance Department of 
the State of New Jersey, as of December 31, 1917. 


OFFICERS 
C. W. FEIGENSPAN H. C. MITCHELL 
President First Vice-President 
and General Manager 
E. C. FEIGENSPAN J. HORACE SHALE 
Second Vice-President Treasurer 
W. VAN WINKLE, Secretary 


NEW YORK OFFICE BROOKLYN OFFICE 
92 William St. 147 Remsen St. 
F. E. Wilkens, Mgr. L. W. Reinhard, Mgr. 
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The TRAVELERS 


HARTFORD, CONNECTICUT 
L. F. BUTLER, President 


ANNUAL STATEMENT 


January 1, 1918 





The Travelers Insurance Company 


| Life, Accident, Health, Workmen’s Compensation and Liability Insurance] 


Capital, $6,000,000 





ERE IS. See RON a ie a $129,311,109 
Reserves and Liabilities.......................... 115,248,166 
SN ob dwn dnc Sb sss secs seveacsus 14,062,943 
bsfe Tnewmramce Paid Tor, 117... coc cc cc cence ccc ccsccvccees $186,357,301 
a ig Sh gradu das emer OS oe ee & eweR eo 617,239,004 
Increase—Life Insurance Paid for.........cccccccccccccesccceeP £076,608 
Increase—Life Tmeurance im FOrce.......cccccccccvesecevcceese 140,923,162 
Paid Premiums for Life Insurance..................ceceee0e- bs 16,516,888 
Paid Premiums for Accident and Health Insurance............. 5,880,176 
Paid Premiums for Liability Insurance........................ 6,384,290 
Paid Premiums for Workmen’s Compensation................. 11,335,400 
Perea —P remit TROBE cic cic ceicccccewscecedccseeesees 7,983,976 
EE EE Re ee Pe ne eee ee eee ee 46,411,911 
a te ag hs ew elw Apia Ob aIe de eck a oe dks 9,360,411 
Total Paid to Policyholders to End 1917....................24.. 195,314,111 
Paid for Prevention of Accidents by Inspection................ 3,991,523 
The Travelers Indemnity Company 
| Automobile, Steam Boiler, Flywheel, Burglary and Plate Glass Insurance] 
Capital, $1,000,000 
ee See en Sede kan ed ak RA $4,199,461 
I SND I, oo. voc eed sa ovis He ee wale dn 2,583,688 
ET ee on sd ow aeons beh OK ap we 1,615,773 
NN, GS 0-5 on os 8 WOE TS vee k Ve gba ASG Oe ews $2,745,259 
Ne ie 6 Me 66.4% PASH EAE RTO) WORE OEE OE RKO 2,899,369 
Imcwense—Premiiumn TROGMNE 22. n cece cect se ccccccenccccesees $940,649 
ne Lo. lh. oceeeeacabeosseeeehe beh been ean 965,169 
Total Paid to Polieyholders to End 1917......................0.. 3,021,693 
Paid for Prevention of Accidents by Inspection ................ 867,083 





MORAL: INSURE IN THE TRAVELERS 
































